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GENERAL INFORMATION 
 
This document updates the registration document of Nexans for the fiscal year ended December 31, 2012, 
filed with the Autorité des marchés financiers on April 3, 2013 under number D.13-0273 (the “2012 
Registration Document”). 
 
In this update to the 2012 Registration Document, the term “Company” refers to Nexans. The term “Group” 
refers to the group made up of the Company and all of its consolidated subsidiaries. 
 
This update to the 2012 Registration Document contains information about the Group’s objectives as well as 
certain forward-looking statements. Generally, objectives and forward-looking statements can be identified 
by the use of the future or conditional tense and by words such as “believes”, “expects”, “may”, “estimates”, 
“intends”, “plans”, “anticipates” and “should” or variations of these words and similar expressions. 
Fulfillment of these objectives and forward-looking statements depends on future circumstances or events. 
The forward-looking statements and information about objectives may be affected by known and unknown 
risks, uncertainties and other factors and the Group’s actual future results, performance and achievements 
may differ significantly from what is forecast or implied in the forward-looking statements. Such factors may 
include changes in the economic and trading environment, as well as the risk factors described on pages 34 
to 42 and 185 to 197 of the 2012 Registration Document and updated in chapter 3 and chapter 4 of this 
update. 
 
Before making their investment decision, potential investors should carefully consider the risk factors 
described on pages 34 to 42 and 185 to 197 of the 2012 Registration Document and updated in chapter 3 and 
chapter 4 of this update, and especially the risks linked to the authorities’ antitrust investigations in Europe, 
the United States, Canada, Brazil, Australia and South Korea (in addition to the on-going procedures 
regarding local business) for anticompetitive behavior in the submarine and underground power cable 
sectors. An unfavorable outcome of these investigations and follow-on consequences could have a 
significant material adverse effect on the results and Nexans’ financial situation, even above the potential 
fine that may be imposed by the European Commission. Following the Statement of Objections received 
from the European Commission’s Directorate General for Competition on July 5, 2011 by Nexans and its 
subsidiary Nexans France SAS for alleged anticompetitive behavior, Nexans France SAS recorded a 200 
million euro provision in its individual financial statements for a potential fine that could be imposed on it, 
which provision was included in the Group’s consolidated financial statements since June 30, 2011. As the 
outcome of the proceedings will likely be known within 12 months, the 200 million euro provision has been 
reclassified within current items in the 2013 interim consolidated financial statements. In addition to the risk 
factors, the principal uncertainties of the fourth quarter of 2013 are described in this update. The occurrence 
of one or more of these risks may adversely affect the Group’s business, financial position or results of 
operations, or on its ability to achieve its objectives. 
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1. PERSONS RESPONSIBLE 

1.1 Person responsible for the update to the 2012 Registration Document 
 
Frédéric Vincent, Chairman and Chief Executive Officer. 

1.2 Statement by the person responsible for the update to the 2012 Registration Document 
 
“I hereby declare that, having taken all reasonable care to ensure that such is the case, the information 
contained in this update to the 2012 Registration Document is, to the best of my knowledge, in 
accordance with the facts and contains no omission like to affect its import. 
 
I hereby declare that to the best of my knowledge, (i) the condensed interim consolidated financial 
statements for the six months ended June 30, 2013, have been prepared in accordance with the 
applicable accounting standards and give a true and fair view of the assets, liabilities, financial 
position and results of operations of the Company and its subsidiaries, and (ii) the interim activity 
report presented included in pages 36 to 79 of this update of the 2012 Registration Document provides 
a fair view of significant events of half-year 2013 and their impact on the financial statements, the 
main related party transactions and the principal risks and uncertainties for the remaining six months 
of the year. 
 
I obtained from the Statutory Auditors an end-of-audit letter affirming that they have verified the 
information about the financial position and the accounts disclosed in this update to the 2012 
Registration Document and read the whole of this update to the 2012 Registration Document. 
 
The Statutory Auditors’ report presented on pages 207 and 208 of the registration document filed with 
the AMF on April 19, 2011 under number D.11-0329 relating to the consolidated financial statements 
for 2010 contains the following observation: “Without qualifying our opinion, we draw your attention 
to the section “Contingent liabilities relating to disputes and proceedings” of Note 31 “Disputes and 
contingent liabilities” to the consolidated financial statements which reports that investigations were 
launched against Nexans in late January 2009 in relation to alleged cartel behavior.” 
 
The Statutory Auditors’ report presented on pages 205 and 206 of the registration document filed with 
the AMF on April 4, 2012 under number D.12-0275 relating to the consolidated financial statements 
for 2011 contains the following observation: “Without qualifying our opinion, we draw your attention 
to Note 2.d “Antitrust investigations” and Note 31 “Disputes and contingent liabilities” to the 
consolidated financial statements, which describe the antitrust investigations initiated against the 
Group.” 
 
The Statutory Auditors’ report presented on pages 219 and 220 of the registration document filed with 
the AMF on April 3, 2013 under number D.13-0273 relating to the consolidated financial statements 
for 2012 contains the following observations: “Without qualifying our opinion, we draw your attention 
to: 
- Note 3 to the consolidated financial statements “Changes in accounting methods: IAS 19R”, which 
describes a change in accounting method relating to the early adoption of IAS 19R, Employee 
Benefits; 
- the “Antitrust investigations” section of Note 2.f and the “Disputes and contingent liabilities” 
section of Note 32 to the consolidated financial statements, which describe the antitrust investigations 
initiated against the Company.” 
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The Statutory Auditors’ report presented on pages 248 and 249 of the registration document filed with 
the AMF on April 3, 2013 under number D.13-0273 relating to the parent company financial 
statements for 2012 contains the following observation: “Without qualifying our opinion, we draw 
your attention to Note 31 “Other information” to the financial statements, which describes the 
investigations initiated against the Company and its subsidiary, Nexans France SAS, in relation to 
anticompetitive behavior.” 
 
The Statutory Auditors’ review report on the condensed interim consolidated financial statements for 
the six months ended June 30, 2013 presented on pages 74 and 75 of this update to the 2012 
Registration Document contains the following observation: Without qualifying our conclusion, we 
draw your attention to the “Antitrust investigations” section of Note 16.a. to the condensed interim 
consolidated financial statements, which describes the antitrust investigations initiated against the 
Group.”” 
 
Paris, on October 14, 2013 
Frédéric Vincent 
Chairman and Chief Executive Officer 
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2. STATUTORY AUDITORS 

2.1 Statutory Auditors 
 
KPMG SA 
(Member of the Compagnie Régionale des Commissaires aux Comptes de Versailles) 
3, Cours du Triangle, 92939 Paris-La Défense Cedex, 
Represented by Valérie Besson. 
Appointed on May 26, 2009. 
Term expires at the 2015 Annual Shareholders’ Meeting. 
 
PricewaterhouseCoopers Audit 
(Member Compagnie Régionale des Commissaires aux Comptes de Versailles) 
63, rue de Villiers, 92208 Neuilly-sur-Seine Cedex, 
Represented by Éric Bulle. 
Appointed on May 15, 2012. 
Term expires at the 2018 Annual Shareholders’ Meeting. 

2.2 Substitute Auditors 
 
Denis Marangé 
3, Cours du Triangle, 92939 Paris-La Défense Cedex. 
Appointed on May 26, 2009. 
Term expires at the 2015 Annual Shareholders’ Meeting. 
 
Étienne Boris 
63, rue de Villiers, 92208 Neuilly-sur-Seine Cedex. 
Appointed on May 15, 2012. 
Term expires at the 2018 Annual Shareholders’ Meeting. 
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3. RECENT EVENTS 

3.1 Australia: Evolving industrial positioning - Net Asset Impairment 
 
The deterioration in the macroeconomic context in Australia has led the Group to perform a strategy 
analysis resulting in a proposed evolution in the industrial positioning of Australia within the Asia 
Pacific area. In this context, the review of the assets highlighted a decrease in the fair value of the 
“Australia” cash-generating unit (CGU), which includes Nexans’ activities in Australia and New 
Zealand acquired in December 2006. As a consequence, the Group recognized an 80 million euro 
impairment charge, including an impairment charge against goodwill for 43 million euros (see 
paragraph 1.2 of the half-year financial report included in chapter 4 of this update of the 2012 
Registration Document). 
 
In calculating the impairment charge, the Group used a discount rate of 8.5% (0.5 percentage points 
lower than the discount rate used in 2012 to reflect the decrease in the risk-free rate in Australia) and a 
perpetuity growth rate of 3% (OECD’s GDP growth rate for Australia over the 2018-2030 period). 
 
A 50 basis point increase in the discount rate applied would have a 20 million euro negative impact on 
the impairment charge for the “Australia” CGU. 
 
The goodwill of the “Australia” CGU, net of accounted impairments, amounted to 100 million euros at 
June 30, 2013. 
 
Further details with respect to this impairment charge are provided in Note 5 and Note 10 to the 
condensed interim consolidated financial statements of the Company, which are included in chapter of 
this update to the 2012 Registration Document. 

3.2 Working Capital Requirement 
 
The increase in working capital requirement in the first half of 2013 reflected the seasonal increase in 
working capital requirement as well as the deferral of a payment for a high-voltage submarine cable 
project to August 2013. payments in an amount of approximately 90 million euros have been made on 
August 22, 2013. 

3.3 Financial information for the third quarter of 2013 
 
Sales for the third quarter of 2013 amounted to 1,655 million euros at current metal prices. At constant 
metal prices1 the sales figure was 1,171 million euros, down 1.9%2 on an organic basis versus the 
same period of 2012. 
 
Sales for the first nine months of 2013 decreased 2.9% compared with the corresponding prior-year 
period. 
 
Opposite trends underlie the Group’s overall performance. 
 
Thanks to the recovery plan launched over a year ago, high-voltage submarine cables delivered 
significant growth. Industrial cables sales also progressed. 

                                                      
1 To neutralize the effect of fluctuations in non-ferrous metal prices and therefore measure the underlying trend in its business, 

Nexans also presents its sales figures based on a constant price for copper and aluminum. 
2 2012 sales on the basis of comparable data correspond to constant non-ferrous metal sales, recalculated after adjustments for 

comparable scope and exchange rates. The exchange effect on sales at constant non-ferrous metal prices, for the third quarter 
2012, came to a negative 67 million euros and the scope effect came to a positive 11 million euros. 
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Demand in both the Distributors & Installers businesses and in medium- and low-voltage cables for 
power utilities slowed in Europe in the third quarter, however. 
 
In North America, low-voltage industrial cables and mining cables were hit by a slowdown in Canada 
linked to reduced activity in oil shale. In the United States, the flat LAN cable market hampered the 
progress of the partnership with Leviton announced in April 2013; in addition oil & gas projects have 
been postponed to 2014.  
 
Mining activities remained weak in Australia. 
 
On this basis, the Group has revised downward its 2013 EBITDA3 and operating margin target levels4 
to the ranges of 285 to 305 million euros, and 130 to 150 million euros, respectively, assuming a 
normal operating environment5. Taking this into account together with potential reserves related to the 
reorganization project, the net result for the second half of 2013 should be negative. 
 
The Group is currently conducting the periodic detailed review of its activities and strategic initiatives 
for 2015 and will communicate on this at the time of the publication of its 2013 results. In view of the 
steps already taken or those contemplated to restore competitiveness (saving projects and actions for 
direct cost reduction), and to turn around under-performing businesses (high-voltage submarine 
activity and Nexans Olex), the Group remains confident in its outlook for the medium-term (see 
chapter 5 hereafter). 
 
Third-quarter 2013 consolidated sales 
 

(in millions of euros) 

2012 2013 
At 

constant metal 
prices 

At  
constant metal 

prices 
Third quarter 1,249 1,171 

Second quarter 1,245 1,221 

First quarter 1,153 1,130 

Year to date at September 30 3,647 3,522 

 

                                                      
3 EBITDA is defined as Operating margin before depreciation. 
4 On July 25, 2013, the Company announced that: (i) the operating margin in the second half of 2013 should be higher than that of 

the first half of 2013 and be at a level in the same order of magnitude as that for the second half of 2012 (or 115 million euros); 
(ii) EBITDA (operating margin before amortization) for 2013 should range between 330 million euros and 350 million euros; and 
(iii) the draft cost saving plans under consideration could result in reserves that could produce a negative net result in the second 
half. 

5 Assumptions which form the basis of the profit forecasts are detailed in paragraph 6.2 of this update. 
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Organic growth 
 

  
H1  

2013 
Q3 

2013 

YTD at 
Sept. 30, 

2013 
Transmission +2.1% +5.0% +3.1% 

Distribution & Operators -7.1% -4.1% -6.1% 

Total Transmission, Distribution & Operators -3.9% -0.7% -2.8% 

Industry  +2.7% +1.4% +2.3% 

Distributors & Installers  -7.3% -7.3% -7.3% 

Other  -7.5% -1.1% -5.4% 

Group total -3.4% -1.9% -2.9% 

 
Distributors & Installers 
 
The Distributors & Installers segment posted sales of 280 million euros at constant metal prices for the 
third quarter of 2013, down 7.3% year on year on an organic basis. 
 
In Europe, business remained sluggish and price pressure began to be felt in some markets, such as 
France. 
 
In Australia, where the Group had expected to experience difficulties for the full year, the situation 
seemed to stabilize in the residential construction sector but remained challenging for mining cables. 
This trend is expected to continue into the fourth quarter although the outlook is still fragile. 
 
The Middle East, Russia and Africa Area saw vigorous growth, fueled by the dynamic Lebanese 
market and strong demand in Turkey on both the domestic and export markets. 
 
In South America, after a period of very strong growth in the the first half of the year, Brazil saw sales 
taper off in the third quarter, an effect only partially offset by Peru and Colombia, where business was 
again driven by urban development programs. 
 
In North America, sales to distributors were satisfactory in the US building sector but slowed 
significantly in Canada for cables for industrial construction and oil shale. Meanwhile, market 
conditions remained difficult for LAN cables.  
 
Industry 
 
Sales for the Industry segment came to 303 million euros at constant metal prices, representing 1.4% 
organic growth. 
 
The underlying trends for the segment as a whole in the third quarter of 2013 were similar to those 
observed in the first six months of the year. The only exception was the oil & gas sector in North 
America, for which there were fewer projects during the third quarter and the projects initially planned 
for the fourth quarter of the year have been postponed to 2014. Korea saw high oil & gas sales (oil 
rigs). Business levels for the rest of the energy resources segment remained unchanged.  
 
The transportation sector also performed well in third-quarter 2013. Sales of automotive harnesses 
maintained their high level, and the aeronautical business remained extremely upbeat. Performance in 
the railways sector was driven by favorable market conditions in Europe and, to a lesser extent, by the 
repositioning of business in the subway sector in China. 
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Shipbuilding continued to trend upwards in Europe and Korea, thanks largely to halogen-free 
products. 
 
Lastly, there were no significant signs of improvement in sales of cables to other industrial sectors 
during the period. 
 
Transmission, Distribution & Operators 
 
The Transmission, Distribution & Operators segment reported sales of 516 million euros at constant 
metal prices, representing an organic decrease of 0.7% on the 541 million euros reported for third-
quarter 2012. 
 
Submarine transmission 
 
Sales for the submarine transmission business kept up their brisk momentum in third-quarter 2013, 
with year-on-year organic growth reaching 24%. For the nine months ended September 30, 2013 the 
organic growth figure was 16% compared with the same period of 2012.  
The Group continued to implement its contracts in line with its production and installation schedules, 
as demonstrated by the near-90 million euro payment received in August for the execution of a 
contract that had been delayed, contributing to the gradual improvement in working capital 
requirement. 
The order book is currently running at about two years of sales, including a contract of over 120 
million euros signed with Scottish Hydro Electric Transmission for a subsea power link between the 
Kintyre peninsula and the mainland in Southwest Scotland. The delivery of this cable is scheduled for 
2015. 
 
The umbilical cables business also turned in a very good performance in third-quarter 2013 and the 
order book has grown thanks to contracts won with Statoil and ExxonMobil. 
 
Land high-voltage  
 
At the end of September 2013, sales were down 19% (-26% over the third quarter). 
 
The order book stood at over 250 million euros, reflecting the entry into backlog of extra high-voltage 
cable systems to two major European power supply networks. 
The integration of Nexans Yanggu is going according to plan and the technological upgrade planned 
for completion by the first quarter of 2014 is making good progress. Bids for contracts continue to be 
submitted, especially to Chinese EPCs (Engineering Procurement and Construction Companies). 
 
Construction of the production plant in Charleston, South Carolina, is on schedule.  
 
Distribution & Operators 
 
Sales posted by the Distribution and Operators segment retreated 4.1% year on year in the third 
quarter of 2013. 
 
In Europe, sales were down 9% over the quarter and were particularly sluggish during the summer 
months, especially in France, where all electricity operators slashed their investments. 
 
Conversely, the Asia-Pacific Area saw a sharp improvement in sales during the period, with New 
Zealand and Korea delivering good results. Nexans Yanggu’s low- and medium-voltage sales were in 
line with targets. 
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In South America, positive trends continued in Brazil, which saw strong organic growth propelled by 
overhead power line projects despite a slowdown in medium-voltage business. 
 
Third-quarter sales in the Middle East, Russia and Africa Area were lower than in 2012, reflecting the 
fact that the production unit in Egypt is still in the process of being sold and did not therefore have any 
sales activity during the period. Momentum in Lebanon was once again robust. Business in Morocco 
remained solid – despite a tough domestic market – thanks to growth in transformer sales and exports. 
 
The picture was extremely mixed during the period for telecom infrastructure cables, with, on the one 
hand, very high sales of optical fiber cables due to the development of 4G networks in Europe, and on 
the other hand, a decline in sales of copper cables in South America. 
 

Sales 
(in million of euros) 

 
  Third-quarter YTD at Sept. 30, 
  2012 2013 2012 2013 
At current metal prices 1,819 1,655 5,396 5,067
At constant metal prices 1,249 1,171 3,647 3,522
        

Sales at current metal prices by business  
          

Transmission, Distribution & Operators 651 620 1,886 1,845

      

Industry 399 382 1,155 1,172

      

Distributors & Installers 553 469 1,685 1,485

      

Other 216 183 670 565

      

Total Group 1,819 1,655 5,396 5,067

          

Sales at constant metal prices by business 

        

Transmission, Distribution & Operators 541 516 1,546 1,510

      

Industry 305 303 890 925

      

Distributors & Installers 325 280 977 876

      

Other 78 71 234 211

      

Total Group 1,249 1,171 3,647 3,522
 
 
 



 
 

  
 12  
 

3.4 Proposed reorganization for Group operations in Europe in order to preserve its 
competitiveness 

 
The Group operates in a global cable market which is currently facing a number of major challenges. 
This is particularly the case in Europe, where a lack of growth, overcapacity and fierce competition 
mean that the Group companies need to consider measures to address the situation. 
 
Consequently, in order to restore its competitiveness, Nexans commenced a study in the second 
quarter of 2013 of a cost-savings analysis in Europe. 
 
A document setting out a reorganization project for the operations of the Group’s European 
subsidiaries has been presented today to employee representatives. This document will form the basis 
of the information and consultation process with the employee representatives that is starting. 
 
The overall project – contemplated to meet new market requirements and preserve the Group’s 
competitiveness – contains several components: 
 
1. Streamline the manufacturing base of the Industry segment in Europe. 
2. Optimize the organizational structure and production sites of the land high-voltage business. 
3. Streamline and adapt support functions in line with the requirements of the Group’s European 

subsidiaries. 
4. Strengthen R&D resources. 
 
The project would be implemented in all of the European countries but would primarily concern 
France, Germany, Switzerland, Italy and Belgium. The adaptation measures would lead to 468 job cuts 
in Europe but would also involve the transfer of 462 jobs and the creation of 39 new positions. Internal 
mobility – which the Group’s European subsidiaries would do all they can to facilitate – is a key factor 
of the overall project. 
 
Nexans has set itself the objective of minimizing any adverse consequences that may arise from the 
project, while taking into account specific local operating conditions and contexts. To this end, Nexans 
wishes to encourage close collaboration with employee and union representatives both on an European 
level and at the level of each of the subsidiaries concerned. The amount of the provisions that should 
be set aside for the reorganization project presented today, will be determined based on the 
negotiations with the representatives of the employees involved. 
 
Excluding the cost of the plan, the financial return from (i) the above-described reorganization project, 
(ii) the other plans launched since the beginning of the year, and (iii) the plans currently under way, 
including those outside Europe (in particular in Asia Pacific) would be in line with the figures 
announced in February 2013, namely an estimated 73 million euro recurring annual impact on 
consolidated operating margin in 2017, of which 48 million euros should be achieved as early as 2015. 

3.5 Principal uncertainties identified for the fourth quarter of 2013 
 
In addition to the risk factors, the main uncertainties weighing on the fourth quarter of 2013 concern in 
particular:  
 
- the cost savings plans which will lead to consultations with the employee representative 

bodies in the last quarter and which could have a negative impact on the balance sheet and the 
net profit, and significant negative consequences for operations; 
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- the operating performance of the high voltage business, in particular compliance with delivery 
times and successful results of the tests requested by customers, together with the positive 
outcomes from managing turnkey project claim management; 

 
- a sufficient level of demand maintained in Europe and a stabilization in Australia; 
 
- preservation of assets values in unstable economies, such as Argentina and Egypt; 
 
- increased credit risk, which in some cases cannot be insured, or fully insured, in Southern 

Europe, especially Greece, and in some customer segments in China; 
 
- a possible impact in 2013 of the antitrust investigations begun in 2009, beyond the accounting 

hypothesis retained. 

3.6 Legal Proceedings 

(a) Proceedings initiated by a European transmission link owner 
 
A European transmission link owner has made a claim against a subsidiary of Nexans for 
reimbursement of historical repair costs in relation to an interconnection cable installed more than 10 
years ago (and which installation is beyond the period of guaranty) by the subsidiary of Nexans as 
well as for payment of future costs of replacement of this cable. The client has threatened the 
subsidiary of Nexans of formal proceedings (see Note 16 to the condensed interim consolidated 
financial statements included in chapter 4 of this update to the 2012 Registration Document). 
 
On August 7, 2013, the subsidiary of Nexans has been informed that the European transmission link 
owner has initiated legal proceedings in which it is requesting the subsidiary of Nexans to pay an 
amount of more than 100 million pounds sterling (corresponding to an amount of more than 118 
million euros). The Group confirms the position of its subsidiary which confirms that it is not 
responsible and will contest any claim made in formal proceedings. 

(b) Antitrust investigations into local businesses in South Korea 
 
As disclosed in Nexans previous financial communications, there have been local Korean antitrust 
investigations into businesses other than the high voltage business. Such proceedings resulted in 
Nexans subsidiaries in Korea to pay to date fines totaling approximately 4 million euros in 
administrative and criminal proceedings in relation to 7 cases, 6 of which commenced in 2007 and one 
in 2013. Some of the decisions in these proceedings have been appealed. A remaining 7 million euros 
remains provisioned to cover claims for damages made by certain customers following the decisions in 
some of these proceedings. 
 
Further, Nexans local subsidiaries are cooperating with local Korean authorities in additional 
investigations into businesses other than the high voltage business for which there is not yet a 
decision.  The Group cannot estimate at this stage the amount of risk relating to the still outstanding 
investigations and customer claims. 

(c) Investigations conducted by the European Commission’s Directorate General for 
Competition 

 
The Company has not received, at the date of this update, any sanction notification from the European 
Commission’s Directorate General for Competition. 
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3.7 Press Releases 
 
The Group’s main press releases since April 3, 2013 are reproduced hereafter. 
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Press release 

 

2013 First-Quarter Financial Information  
 Activity in the first quarter fell 3.4% at current scope and 5.6% at constant 

scope as a result of a high baseline effect (strong first quarter 2012) 
 
 Stable price environment 

 
 Strong growth in submarine transmission reflecting a gradual return to 

normal at operational level  
 
 Implementation of the measures designed to deliver benefits in 2014 and 

2015 from the strategic initiatives announced in February 2013 

 
Paris, April 25, 2013 – Nexans today announced 2013 first-quarter sales of 1.668 billion 
euros, that is, 1.130 billion euros at constant non-ferrous metal prices6. The corresponding 
figure for the first quarter 2012 was 1.169 billion euros resulting in an organic contraction of 
nearly 5.6%7. 
As the company was expecting, the first quarter 2013 saw a significant organic contraction 
caused by the combined effect of a high first-quarter 2012 baseline, a deteriorating global 
economy in the second half of 2012 and unfavorable weather conditions that delayed the 
installation of infrastructure cables. 
This contraction resulted in a sharp slowdown in non-high voltage activities (-8%) in all 
geographical areas and in all businesses. Within this same scope, there was a sequential 
contraction (the first quarter 2013 compared with the last quarter 2012), except in Europe 
which rose 1.7%. Within this same context, the Group has not noted any price decreases. 

                                                      
6 To neutralize the effect of variations in the purchase price of non-ferrous metals and therefore measure the 

underlying sales trend, Nexans also calculates its sales using a constant price for copper and aluminum. 
7 The 2012 sales on the basis of comparable data correspond to constant non-ferrous metal sales, recalculated after 

adjustments for exchange rates and scope. The exchange effect on 2012 first-quarter sales at constant non-ferrous 
metal prices is -6 million euros and the scope effect is 32 million euros. 
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High voltage activity rose, at a constant scope, overall by 8.3%, of which submarine cables by 
22.3% reflecting the gradual return to normal in Norway. The start is slower in land high 
voltage but sales should increase in the second quarter. 
The company is expecting a second quarter 2013 to be significantly higher in particular 
following the especially unfavorable weather conditions and a correction in the land high 
voltage trend (see above). 
Finally, the Group is putting in place the operational levers to improve performance in 2014 
and 2015. Additionally, in Europe, the Group is mobilizing its teams to prepare a plan to 
generate savings which will be subject to consultation with employee representatives in the 
third quarter. 
 
CONSOLIDATED SALES BY BUSINESS  
  

Q1 2012 Q1 2013 
Organic 
growth 

Q1 2013 vs. 
Q1 2012 

Organic 
growth 

Q1 2013 vs. 
Q4 2012 

(millions of euros) At constant 
metal 
prices 

At constant 
metal 
prices 

Distributors and Installers 332 295 -10.1% -3.1% 
Industry 281 294 -2.5% -3.4% 
Transmission, Distribution and Operators 481 470 -4.5% -13.2% 

o/w Transmission +8.3% -25.5% 
Other  75 71 -4.9% 3.7% 
Group total 1,169 1,130 -5.6% -7.3% 
 
With sales of 295 million euros, the Distributors & Installers business reported an organic 
contraction of 10.1% compared with the first quarter 2012. This evolution is mainly 
attributable to the sharp slowdown in Europe in the middle of last year resulting in a very 
unfavorable base effect on the first quarter 2013. 
The sequential analysis reveals an organic contraction of 3.1% reflecting a good performance 
in Brazil, steady sales in Europe and a slowdown in the other areas. 
In Europe, France showed a strong resilience compared with the last quarter. On the other 
hand, sales in Scandinavia tapered because harsh weather conditions slowed progress at 
construction sites. 
Activity in North America was impacted by heavy stock reductions for mining projects, 
especially in Canada. 
In Asia-Pacific, the trend remains positive in South Korea, whereas the situation in Australia 
remains delicate because of weak demand from the main distributors. A reorganization plan 
involving 60 employees has been launched. 
 
Industry business sales come to 294 million euros, that is, an organic contraction of 2.5% 
compared with the first quarter 2012. This reflects weaker activity in Europe in some capital 
goods segments starting in the second quarter 2012. 
The sequential analysis reveals an organic contraction of 3.4% for this sector. This figure 
breaks down into the following contrasting trends: 
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 the good performance of automotive harnesses in Europe, which continue to benefit 
from their position with high end German automotive manufacturers, reporting 
double-digit growth; 

 stable performance by the transportation sector in the first three months of the year, 
both in Europe and in Asia. Growth in Europe is driven by sales to the aeronautical, 
railways and shipbuilding industries; in Asia, growth contracted sharply in China 
attributable to the two weeks of Chinese New Year during which activity all but 
ceases. In South Korea, dynamic offshore activity offset the more tempered rate in 
shipbuilding in the first quarter;  

 ongoing weak demand in the other European capital goods/automation segments 
among others and a cable inventory reduction effect in the resources sector in North 
America. 

Sales for the Transmission, Distribution and Operators segment reported an organic 
contraction of 4.5% from 481 million euros in 2012 to 470 million euros in 2013. 

Transmission (high voltage) reported organic growth of 8.3% compared with the first quarter 
2012. 

For land high voltage cables, the expected slow start should correct itself in the second 
quarter. The bidding activity in response to call for tenders remains active ; the Westermost 
Rough Wind Farm contract has been recently booked. 
Submarine high voltage business grew by 22.3% compared with the first quarter 2012. The 
Halden plant is gradually regaining a normal level of production. The improvement to the 
margin will be felt more strongly at the end of 2013, after delivering those contracts with 
their margins affected by the operational difficulties experienced in 2012. 
Distribution and Operator business posted an organic contraction of 11.2% compared with 
the first quarter 2012. This is attributable to the sharply slowing sales since the second half 
2012 in the MERA, South America and Asia-Pacific areas, and to a lesser extent in the 
European markets. 
The sequential analysis reveals a 3.4% contraction compared with the last quarter. It reflects a 
slightly positive trend in Europe and Latin America (Peru), but negative in North America and 
the MERA area (Morocco in particular). 
Operator business sales rose sharply largely because copper cable business continues to 
trend well in Lebanon and Latin America. 
 

Sales for Other business came to 71 million euros, reflecting negative organic growth of 
4.9% compared with the first quarter 2012. 

 
Other information 

For the purposes of consolidating Nexans by the equity method in the Madeco’s first-quarter 
consolidated accounts, the following non-operational accounting data is provided: change in 
shareholders’ equity linked to the fair value of metal hedging instruments (-9 million euros), 
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change in shareholders’ equity attributable to conversion differences (+39 million euros), and 
core exposure effect (-3 million euros). 

There will be a telephone conference (in English) today at 10:00 a.m. (GMT+1). The local 
numbers to call are: 

- In France: 01 70 77 09 43 
- In the UK: +44 (0) 203 367 9458  
- In the USA: +1 866 907 5924 
 

The local numbers to call to listen to a repeat of the conference (available within 2 hours) are: 

- In France: 01 72 00 15 00 (in English) 
- In the UK: +44 (0) 203 367 9460  
- In the USA: +1 877 642 3018  

To listen to the conference, when requested, please dial 281428 followed by the pound (#) 
sign. 
 
Financial calendar 
May 14, 2013:  Annual Shareholders’ Meeting 
May 30, 2013:  Individual shareholder information meeting in Lille* 
July 25, 2013: 2013 first-half financial results 
* Provisional date subject to change 
 
Readers are also invited to log onto the Group Internet site where they can in particular consult the presentation 
of the annual results to analysts, the full financial statements for the year ended at December 31st, 2012 and the 
registration document for 2012 including details of risk factors for the Group and confirmation of the risks related 
to the competition investigations in Europe, the United States, Canada, Brazil, Australia and South Korea for 
alleged anticompetitive behavior in submarine and underground power cables and associated services and 
equipment, the results and consequences of which could have a material adverse effect on the Group’s results and 
thus its financial situation. 
 

Information of a prospective nature in this press release is dependent on the risks and uncertainties, known or 
unknown at this date, that may impact on the Company’s future performance, and which may differ considerably. 
 

In addition to the risk factors, the main uncertainties weighing on 2013 concern in particular: 
- The global economic environment 
- The resilience of energy infrastructure markets in emerging countries  
- The growth of renewable energy and the oil & gas markets, as well as clients’ investment programs in these 

segments  
- The recovery of cables for industry in certain segments of the transportation industry, such as shipbuilding, 

automation and the growth of railways in China  
- The Group’s ability to improve its profitability and increase its productivity 
- The assumption of limited impact in 2013 of the competition investigations commenced in 2009, and in any 

event consistent with the accounting options adopted  
- The Group’s ability to integrate its acquisitions, benefit from its partnerships and complete planned 

divestments under the best possible conditions 
- The risk of client credit, especially in Europe and Egypt, and even more particularly in Greece where credit risk is 

no longer insurable  
- The business risk in the Middle East and in North Africa. 
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About Nexans 

With energy at the basis of its development, Nexans, worldwide expert in the cable industry, offers an 
extensive range of cables and cabling solutions. The Group is a global player in the energy 
transmission and distribution, industry and building markets. Nexans addresses a wide series of market 
segments: from energy and telecom networks to energy resources (wind turbines, photovoltaic, oil and 
gas, and mining) to transportation (shipbuilding, aerospace, automotive and automation, and railways). 
Nexans is a responsible industrial company that regards sustainable development as integral to its 
global and operational strategy. Continuous innovation in products, solutions and services, employee 
development and commitment, customer orientation and the introduction of safe industrial processes 
with limited environmental impact are among the key initiatives that place Nexans at the core of a 
sustainable future.  
With an industrial presence in 40 countries and commercial activities worldwide, Nexans employs 
25,000 people and had sales in 2012 of nearly 7.2 billion euros. Nexans is listed on NYSE Euronext 
Paris, compartment A.  
For more information, please consult: www.nexans.com 
 
Additional information :  
 
 

Financial Communication 
 

Communication 

Michel Gédéon 
Tel : +33 (0)1  73 23 85 31 
e-mail : michel.gedeon@nexans.com 
 

Jean-Claude Nicolas 
Tel : + 33 (0)1 73 23 84 51 
e-mail : jean-claude.nicolas@nexans.com 
 

Laura Duquesne  
Tél : + 33 (0)1 73 23 84 61 
e-mail : laura.duquesne@nexans.com 
 

Angéline Afanoukoe 
Tel : + 33 (0)1 73 23 84 12 
e-mail : angeline.afanoukoe@nexans.com 
 

Carole Vitasse 
Tél : + 33 (0)1 73 23 84 56 
e-mail : carole.vitasse@nexans.com 
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APPENDIX 
(in millions of euros) 

 

First quarter 
2012 2013 

        
At current metal prices 1,752 1,668
At constant metal prices 1,169 1,130
        

Sales at current metal prices by business  
        
Transmission, Distribution and Operators 582 581
       
Industry 364 377
       
Distributors & Installers 579 513
       
Other 228 197
       
Total Group 1,752 1,668

      
Sales at constant metal prices by business  

        
Transmission, Distribution and Operators 481 470
       
Industry 281 294
       
Distributors & Installers 332 295
       
Other 75 71
       
Total Group 1,169 1,130
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Press release 
 

Arnaud POUPART-LAFARGE appointed Chief Operating Officer of Nexans 
 
 
Paris, July 5, 2013 - Nexans, a worldwide expert in the cable industry, announces the 
appointment of Arnaud Poupart-Lafarge, 47 years old, as Chief Operating Officer reporting to 
Frédéric Vincent, Nexans’ Chairman and CEO. This appointment comes as part of the launch 
of the Nexans company model aiming to accelerate deployment of the Group’s strategic 
initiatives. 

Arnaud Poupart-Lafarge thus comes to strengthen Nexans’ Management in a period of 
transformation. 
He shall join the Group this summer. His perimeter will cover all operational activities of the 
Group including all geographical areas: Europe, Middle East, Russia, Africa, North America 
and South America, Asia-Pacific as well as the High Voltage Business Group. 
The Industry, Supply chain and Purchasing departments will also report to him. 

Arnaud Poupart-Lafarge is a graduate Engineer from Ecole Polytechnique, Ecole des Ponts et 
Chaussée and holds a Master of Science in Economics from Stanford University, United 
States. He has more than 20 years of experience in the Metallurgy industry. 

Within the Groups Usinor and then Arcelor-Mittal, he led the international operations in 
Europe, Africa and the Community of Independent States, the former Soviet Republics. 
He is currently Executive Vice President, CEO of ArcelorMittal Long Carbon Europe. 
 
About Nexans 
With energy at the basis of its development, Nexans, worldwide expert in the cable industry, offers an 
extensive range of cables and cabling solutions. The Group is a global player in the energy 
transmission and distribution, industry and building markets. Nexans addresses a wide series of market 
segments: from energy and telecom networks to energy resources (wind turbines, photovoltaic, oil and 
gas, and mining) to transportation (shipbuilding, aerospace, automotive and automation, and railways). 
Nexans is a responsible industrial company that regards sustainable development as integral to its 
global and operational strategy. Continuous innovation in products, solutions and services, employee 
development and commitment, customer orientation and the introduction of safe industrial processes 
with limited environmental impact are among the key initiatives that place Nexans at the core of a 
sustainable future.  
With an industrial presence in 40 countries and commercial activities worldwide, Nexans employs 
25,000 people and had sales in 2012 of nearly 7.2 billion euros. Nexans is listed on NYSE Euronext 
Paris, compartment A.  
For more information, please consult: www.nexans.com 
 
Press 

Angéline Afanoukoe Tél. : +33 (0)1 73 23 84 12 Angeline.afanoukoe@nexans.com 

Investor Relations 

Michel Gédéon Tél. : +33 (0)1 73 23 85 31 Michel.gedeon@nexans.com 
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Press release 

 
2013 First Half-Year Results 

 
 Strong 9% organic growth in the second quarter compared with the first in all 

segments and areas, together with a marked improvement in profitability, 
 3.4%8 organic contraction in sales at June 30, 2013 (-5.6% at March 31st ), 
 Operating conditions for submarine high voltage business trending back to normal 

at the end of the first half, 
 EBITDA9 for the first half of 2013 close to that for the first half of 2012 (151 million 

euros compared with 161 million euros) with an operating margin10 of 75 million 
euros, 

 Net debt of 820 million euros ; the increase compared with December 31st, 2012 
(606 million euros) results from seasonal working capital effect (60%) and a deferral 
in payment in Transmission which should be resolved in August 2013 (40%), 

 Impairment of 80 million euros related to the evolving positioning of the Australian 
industrial operations, 

 Operating margin expected for the second half of 2013 in the same order of 
magnitude as in 2012 

 
Paris, July 25, 2013 – The Nexans Board of Directors meeting on July 24, 2013, under the 
chairmanship of Frédéric Vincent, approved the Group’s consolidated financial statements for 
the first half of 2013. 

                                                      
8 First-half 2012 sales on the basis of comparable data correspond to constant non-ferrous metal sales, restated after 

adjustments for comparable scope and exchange rates. The exchange effect on sales at constant non-ferrous metal 
prices amounts to a -21 million euros and the scope effect comes to 55 million euros. 

9 EBITDA is defined as Operating marging before depreciation (non-GAAP measure). 
10 A management indicator used by the Group to measure its operational performance. The operating margin rate is expressed 

as a percentage of sales at constant non-ferrous metal prices. Following the adoption of the revised IAS 19 accounting 
standard, the 2012 first-half consolidated accounts have been restated. 
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Sales for the first half of 2013 came to 3.412 billion euros at current non-ferrous metal prices 
compared with 3.577 billion euros for the same period of 2012. At constant non-ferrous 
metal prices11, sales amount to 2.351 billion euros compared with 2.398 billion euros in 2012 
that is a 3.4% organic contraction for the Group as a whole. 
The business performance is contrasted among the various areas and businesses: 

 The improved production conditions for submarine high voltage cables result in 
double-digit revenue growth. Conversely, the unfavorable market conditions in the 
Middle East and Europe, as well as the lack of any installation activity in Libya resulted 
in land high voltage sales contracting; 

 In the other businesses, the situation remains difficult in the European and North 
American building segment because of a lack of sales volume although in a context of 
relatively stable prices. In the infrastructure cable sector in Europe, the difficult 
situation is attributable to the drop in demand from the main operators and the 
overproduction of energy that exceptionally was a feature of this half year. On the 
other hand, special cables for industry reported growth driven by the strength of the 
transportation segments and the global Oil & Gas business. 

The EBITDA margin comes to 151 million euros, or 6.4% of sales at constant non-ferrous 
metal prices (6.7% in the first half of 2012). 

The operating margin comes to 75 million euros, or 3.2% of sales at constant non-ferrous 
metal prices, compared with 3.7% in the first half of 2012. 
The 2013 first-half operating income comes to a loss of 78 million euros compared with 76 
million euros profit in the first half of 2012. In addition to the drop in the operating margin, 
this change can be explained by several other factors: 

1. A non-cash charge of 92 million euros linked to asset impairments, of which 80 
million euros concern the assets of the Australian entity Nexans Olex12 as part of 
evolution in the industrial positioning of Australia in order to address the substantial 
deterioration in the market, which has accelerated sharply in the Mining business at 
the same time as a strong competitive pressure coming mainly from increased 
imports; 

2. The core exposure effect linked to the drop in copper prices which translated into a 
non-cash charge of 27 million euros; 

                                                      
11 To neutralize the effect of variations in the purchase price of non-ferrous metals and thus measure the underlying sales trend, 

Nexans also calculates its sales using a constant price for copper and aluminum. 
12 Refer to item 1.2 in the half-yearly business report and to note 2.b in the appendix to the summary financial statements at 

June 30, 2013, for details concerning the depreciation of Nexans Olex assets. 
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3. The restructuring cost of 32 million euros, of which 13 million euros relating to a 
restructuring plan developed in 2012 for Nexans Olex. 

 
The net financial charge comes to 46 million euros compared with 58 million euros13 in the 
first half of 2012. This decrease is primarily due to a drop in the cost of the net debt, an 
improvement in the result on foreign exchange and to financial reserves that impacted the 
first half of 2012. 
 
The net income tax is 21 million euros compared with 5 million euros for the same period in 
2012.  
 
On these bases, the net income (Group share) for the first half of 2013 is a loss of 145 
million euros. It was a profit of 13 million euros at June 30, 2012. 
 
The consolidated net debt comes to 820 million euros at June 30, 2013, compared with 606 
million euros at December 31st, 2012. This increase is attributable to the seasonal rise in 
working capital on the one hand and a deferred payment for a submarine high voltage 
project (which should result at the end of August 2013 in a significant drop in the working 
capital) on the other hand. 
 
Furthermore, the measures included in the strategic plan aimed at doubling the operating 
margin by 2015 continued to be implemented throughout the first half of 2013. 
At an organizational level, the Group provides specific supervision of 18 important streams. 
Additionally, Nexans Management has been strengthened with the appointment of Arnaud-
Poupart-Lafarge as Chief Operating Officer reporting to the Chairman and CEO. 
In this period of Nexans’ transformation, this strengthening reflects the focus on simplified 
decision-making processes through a new organizational structure designed to speed up the 
rollout of the Group’s strategic initiatives. 
 
The cost saving studies underway could lead by mid-October to consultations with the 
employee representative bodies and, within this context, the main outline of a proposal could 
be communicated at the latest at the occasion of  the publication of the 2013 third-quarter 
sales. 
 
Commenting on the 2013 first-half results, Frédéric Vincent, Chairman and CEO, said, 

                                                      
13 The 2012 half-yearly consolidated financial statements have been recalculated following the adoption of the amended IAS 19 

standard.  
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“Business in the first half of 2013 was relatively weak as we had anticipated at the start of the 
year. Nonetheless, there was a sharp upturn in the second quarter compared with the first. 
However, the market environment remains difficult, especially in Europe and the Middle East. 
The action plan implemented and aimed at achieving a structural recovery in the profitability of 
submarine high voltage business is beginning to pay off with production returning to a normal 
level in this first half year. Our order backlog is still solid and provides us with more than two 
years’ visibility for this activity.  
We are stepping up the Group’s transformation in particular with a strengthened executive 
management team and a structure specifically tasked with tracking the rollout of strategic 
initiatives. 
The operating margin in the second half of 2013 should be higher than that of the first half of 
the year and be at a level in the same order of magnitude as that for 2012, subject to a 
stabilized environment in Europe. Additionally, the cost saving plans under consideration could 
result in reserves that could produce a net loss in the second half. 
Net debt at year-end, on the basis of copper prices as currently observed, should be similar to 
that at December 31st, 2012.” 
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Key figures for the first half of 2013  
(H1 2012 restated following the adoption of the revised IAS 19 accounting standard) 

(in millions of euros) 
At constant non-ferrous 

metal prices 

H1 2012 H1 2013 
Sales 2,398 2,351 

Operating margin 89 75 
Operating margin rate (% of sales) 3.7% 3.2% 

Net income (loss) (Group share) 13 (145) 
Diluted earnings (loss) per share (in euros) 0.46 (4.92) 

 

Detailed analysis of activity by business segment 
 
Sales by business segment  

  H1 2012 H1 2013 
 

Organic 
growth 
H1 2013 

Organic 
growth 
Q1 2013 

Organic 
growth 
Q2 2013 (in millions of euros) 

At constant non-
ferrous metal 

price 

At constant 
non-ferrous 
metal price 

 

Distributors and Installers 652 596  -7.3% -10.1% -4.3% 
Industry 585 622  +2.7% -2.5% +7.6% 
Transmission, Distribution 
& Operators 

1,006 993  -3.9% -4.5% -3.3% 

Of which transmission    +2.1% +8.3% -3.5% 
Other 156 140  -7.5% -4.9% -9.9% 
Group total 2,398 2,351  -3.4% -5.6% -1.3% 

 
Operating margin by business segment  
(H1 2012 restated following the adoption of the revised IAS 19 accounting standard) 

(in millions of euros) H1 2012 H1 2013 

Distributors and Installers 43 24 
Industry 21 21 
Transmission, Distribution & Operators 23 34 
Other 2 -4 
Group total 89 75 
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Distributors and Installers 
The Distributors and Installers segment sales came to 596 million euros at constant non-
ferrous metal prices, that is -7.3% on the first half of 2012. 
In Europe, the sharp contraction in demand observed since the second half of last year led to 
a 9.5% contraction in sales compared with the first half of 2012, but the level of business is 
stable compared with the second half of last year. 
In North America, business had contracted by the end of the first half. However, it was 
markedly stronger in the second quarter than in the first for building cables and LAN cables, 
reflecting for the latter the effect of the initial sales/marketing synergies derived from the 
partnership signed with Leviton at the end of February. 
In South America, sales were up sharply compared with the previous year, driven by Brazil 
and Peru both of which experienced a strong start to the year. 
In Asia-Pacific, the situation continues to reflect sharp differences between Australia where 
the commercial and industrial construction sector business worsened in the first half of 2013, 
and South Korea where sales have remained steady despite an increasingly strained market 
environment following the financial difficulties experienced by local construction companies. 
Lastly, despite weaker domestic demand in Morocco, sales in the Middle East, Russia and 
Africa area remained virtually unchanged thanks to the good performance of Turkey due to 
the country’s property boom, the repositioning in higher value added segments such as 
halogen-free cables, and the increased range of products for local networks. 
The operating margin came to 24 million euros compared with 43 million euros in 2012, or 
4.1% of sales. This change is mainly due to an unfavorable sales mix in North America 
triggered by the drop in LAN cable sales and the volume effect in Europe. The price 
environment remained stable overall in the first half of 2013. 
 
Industry 
Sales for specialty cables came to 622 million euros at constant non-ferrous metal prices 
compared with 585 million euros for the same period in 2012, which is an organic growth of 
2.7%. 
The resources sector saw a slight slowdown early in the year after a very dynamic 2012. This 
result reflects both the strong Oil & Gas business and slower mining activity resulting from 
the curtailment of investments by the main EPCs (Engineering Procurement and Construction 
Companies). Conversely, the renewable energy industry posted an excellent performance 
driven by wind power business. 
Business continued at a very high level for automotive harnesses. 
The transportation sector is still riding the crest of a wave resulting in excellent performances: 
in South Korea, shipbuilding and Oil & Gas platforms and in France where aeronautical 
business reported strong growth. 
The other industrial application segments continue to suffer from sluggish market conditions. 
This is particularly the case in Europe where the bulk of handling, pump and other specialty 
cables business is located. 
The operating margin for this segment came to 21 million euros, which is unchanged on a 
year earlier, or 3.4% of sales. The contribution of AmerCable continues to have an accretive 
effect. 
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Transmission, Distribution and Operators 
2013 first-half sales for the Transmission, Distribution and Operators segment comes to 
993 million euros at constant non-ferrous metal prices, an organic contraction of 3.9%. 
Land high voltage  
The market context remains difficult for land high voltage business, with sales down on the 
first half of 2012. Nonetheless, double-digit growth in sales was recorded from one quarter to 
the next buoyed by the start-up of production for the supply contract in Libya. 
In China, the integration of Yanggu is continuing according to schedule. The competitive 
domestic market has led the Group to develop a business approach toward the EPC 
companies on the export front, as evidenced by the recent contract signed with Sino-Hydro 
for a project in Ecuador. 
In the United States, the construction of the extra high voltage plant in Charleston, South 
Carolina, is progressing according to schedule with delivery planned for the third quarter of 
2014. Tender activity has started in order to ensure the level of activity complies with the 
plan. 

Submarine transmission  
Submarine transmission sales continue to be very healthy since the return to normal 
operation, resulting in a 12% boost to sales compared with the same period in 2012. 
The medium-term outlook for umbilical cable business remains very positive with the 
booking of new projects worth a total of 50 million euros that are deliverable in 2014 and 
2015. 
 
Distribution 
Low and medium voltage power distribution cable sales contracted 9.8%; a trend that was felt 
in all areas.  
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In Europe, economic uncertainty has led to declining investments: 

- In Italy, energy infrastructure expenditure has fallen by 30%  
- In France, after a period of strong activity in the past 18 months, business seems to 

have fallen back to a more recurrent level resulting in a drop in sales in the second 
quarter  

- The German economy, which was one of the expected growth drivers in Europe in 
2013, did not really take off in the first half.  

In Asia-Pacific, the good performance of South Korea did not offset Australia where the 
decline in electricity demand over the past two years has forced operators to curtail their 
investments. On the other hand, the level of activity in New Zealand is significantly higher 
because of the reconstruction of Christchurch, which had suffered extensive damage in the 
2011 earthquake. In China, Nexans Yanggu New Rihui sales reached a very satisfactory level, 
in line with expectations. 
The South America and Middle East, Russia and Africa areas both contracted compared with 
the first half a year earlier. However, the sequential double-digit growth in sales (second 
quarter 2013 compared with the first quarter 2013) reflects the resumption of projects in 
certain countries. In particular, in Brazil where the sequential increase in sales came to 70%. 
The Accessories business again demonstrated its dynamism with another semester of growth. 
Operators 
Sales to operators remained unchanged compared with 2012 despite marked differences 
between copper cable business – which contracted sharply in South America – and fiber optic 
business driven by the growing demand for FTTH (Fiber To The Home) in Europe. 

The operating margin of the Transmission, Distribution and Operators segment came to 34 
million euros, or 3.4% of sales, compared with 23 million euros in 2012. 
 
Other activities 
The “Other Activities” segment reported sales of 140 million euros for the first half of 2013 at 
constant non-ferrous metal prices compared with 156 million euros for the same period in 
2012. This segment mainly comprises electrical wire sales for which the Group is continuing 
to focus its strategy on internal requirements. 
The operating margin is a negative 4 million euros, after incorporating the central costs not 
allocated to the business sectors. 
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Financial calendar  
October 15, 2013: 2013 third-quarter sales figures  
November 26, 2013: Individual shareholder information meeting in Bordeaux (France)(*) 
(*) Approximate date to be confirmed  
 
The presentation of the half-yearly results, the financial statements for the period ended June 30, 2013, 
approved by the Board of Directors at their July 24, 2013 meeting and the half-yearly business report are 
available on the Nexans website www.nexans.com. 
The statutory auditors issued their summary audit report on July 24, 2013. 
Readers are also invited to log onto the Group Internet site where they can in particular consult the 
presentation of the annual results to analysts and the 2012 Registration Document that includes the risk 
factors for the Group, and especially confirmation of the risks linked to the authorities’ antitrust 
investigations in Europe, the United States, Canada, Brazil, Australia and South Korea (in addition to the on-
going procedures regarding local business) for anticompetitive behavior in the submarine and 
underground power cable sectors. An unfavorable outcome of these investigations and follow-on 
consequences could have a significant material adverse effect on the results and Nexans’ financial situation, 
even above the potential fine that may be imposed by the European Commission. Following the Statement 
of Objections received from the European Commission’s Directorate General for Competition on July 5, 
2011by Nexans and its subsidiary Nexans France SAS for alleged anticompetitive behavior, Nexans France 
SAS recorded a 200 million euro provision in its individual financial statements for a potential fine that 
could be imposed on it, which provision was included in the Group’s consolidated financial statements 
since June 30, 2011. As the outcome of the proceedings will likely be known within 12 months, the 200 
million euro provision has been reclassified within current items in the 2013 interim consolidated financial 
statements. 
 
Information of a prospective nature in this press release is dependent on the risks and uncertainties, known or unknown 
at this date, that may impact on the Company’s future performance, and which may differ considerably. 
 
In addition to the risk factors, the main uncertainties weighing on the second half of 2013 concern in particular:  

- The cost savings plans under study which could lead to consultations with the employee representative 
bodies in the second half and which could have a negative impact on the balance sheet and the net profit, 
and significant negative consequences for operations  

 
- The operating performance of the High Voltage business, in particular compliance with delivery times and 

successful results of the tests requested by customers, together with the positive outcomes from 
managing turnkey project claim management 

 
- In Libya, the resumption of High Voltage projects that had been suspended 

 
- Customers’ maintaining their Oil & Gas projects in North America and an upturn in the LAN market in the 

United States 
 

-  A sufficient level of demand maintained in Europe 
 

- Volumes level in Australia where demand slowed in the first half and where Nexans has implemented 
actions aimed at improving its competitiveness  

 
- Preservation of assets values in unstable economies, such as Argentina and Egypt 

 
- Increased credit risk, which in some cases cannot be insured, or fully insured, in Southern Europe, 

especially Greece, and in some customer segments in China 
 

- The assumption of a possible impact in 2013 of the antitrust investigations begun in 2009, consistent with 
the accounting options retained by the Group. 
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About Nexans 
With energy at the basis of its development, Nexans, worldwide expert in the cable industry, offers an 
extensive range of cables and cabling solutions. The Group is a global player in the energy transmission and 
distribution, industry and building markets. Nexans addresses a wide series of market segments: from 
energy and telecom networks to energy resources (wind turbines, photovoltaic, oil and gas, and mining) to 
transportation (shipbuilding, aerospace, automotive and automation, and railways). Nexans is a responsible 
industrial company that regards sustainable development as integral to its global and operational strategy. 
Continuous innovation in products, solutions and services, employee development and commitment, 
customer orientation and the introduction of safe industrial processes with limited environmental impact 
are among the key initiatives that place Nexans at the core of a sustainable future.  

With an industrial presence in 40 countries and commercial activities worldwide, Nexans employs 25,000 
people and had sales in 2012 of nearly 7.2 billion euros. Nexans is listed on NYSE Euronext Paris, 
compartment A.  
For more information, please consult: www.nexans.com 
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Consolidated income statement 
in millions of euros 

 
First-half 2013 First-half  2012 

Restated*

Net sales  3,412 3,577

Metal price effect**  (1,061) (1,179)

Sales at constant metal prices**  2,351 2,398

Cost of sales  (3,016) (3,170)

Cost of sales at constant metal prices**  (1,954) (1,991)

Gross profit  397 407

Administrative and selling expenses  (282) (278)

R&D costs  (40) (40)

Operating margin**  75 89

Core exposure effect***  (27) 3

Net asset impairment  (92) (2)

Changes in fair value of non-ferrous metal derivatives  (2) (1)

Net gains (losses) on asset disposals  0 (1)

Acquisition-related costs  (0) (4)

Restructuring costs  (32) (8)

Operating income (loss)  (78) 76

Cost of debt (gross)  (48) (51)

Income from cash and cash equivalents  3 4

Other financial income and expenses  (1) (11)

Share in net income (loss) of associates  0 (0)

Income (loss) before taxes  (124) 18

Income taxes  (21) (5)

Net income (loss) from continuing operations  (145) 13

Net income (loss) from discontinued operations  - -

Net income (loss)  (145) 13

- attributable to owners of the parent  (145) 13

- attributable to non-controlling interests  (0) 0

   

Attributable net income (loss) per share (in euros)   

- basic earnings (loss) per share  (4.92) 0.47

- diluted earnings (loss) per share  (4.92) 0.46
 

*   Details of the restatements made to the first-half 2012 consolidated income statement are presented in Note 3 of the notes to the 2013 interim 
consolidated financial statements. 

**    Performance indicators used to measure the Group’s operating performance.  
***   Effect relating to the revaluation of Core Exposure at its weighted average cost. 
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Consolidated statement of comprehensive income 
 

    

First-half  
2013 

First-half  
2012 

Restated*  in millions of euros 

Net income (loss) for the period (145) 13 

 Available-for-sale financial assets  (0) (0) 

    - Gains (losses) generated during the period (net of tax) (0) (0) 

    - Amounts recycled to the income statement (net of tax) - - 

Currency translation differences  (65) 24 

    - Gains (losses) generated during the period (net of tax) (67) 24 

    - Amounts recycled to the income statement (net of tax) 2 - 

Cash flow hedges  (49) 10 

    - Gains (losses) generated during the period (net of tax) (67) 10 

    - Amounts recycled to the income statement (net of tax) 18 0 
Share of other comprehensive income of associates that will be recycled to the 
income statement, net of tax 

- - 

Total other comprehensive income (loss) that will be 
recycled to the income statement 

    (114) 34 

Actuarial gains and losses on pension and other retirement benefit plans (net of tax) 2 (30) 
Share of other comprehensive income of associates that will not be recycled to the 
income statement, net of tax   

- - 

Total other comprehensive income (loss) (112) 4 

Total comprehensive income (loss) (257) 17 

- attributable to owners of the parent    (257) 17 
- attributable to non-controlling interests  0 0 
 

* Details of the restatements made to the first-half 2012 consolidated statement of comprehensive income are presented in Note 3 of the notes to the 2013 
interim consolidated financial statements. 
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Consolidated statement of financial position 
 

 
June 30, 2013 December 31, 2012

in millions of euros 
Assets    
Goodwill 442 509
Other intangible assets 235 238
Property, plant and equipment 1,169 1,256
Investments in associates 14 13
Other non-current financial assets 48 50
Deferred tax assets 137 141
Other non-current assets 3 3
Non-current assets 2,048 2,210
Inventories and work in progress 1,094 1,125
Amounts due from customers on construction contracts 354 335
Trade receivables 1,201 1,080
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Other current financial assets1 107 113

Current income tax receivables 22 31
Other current non-financial assets 101 112
Cash and cash equivalents 534 847
Assets and groups of assets held for sale 27 1

Current assets 3,440 3,644
Total assets 5,488 5,854

Equity and liabilities   

Capital stock 30 30
Additional paid-in capital 1,301 1,301
Retained earnings and other reserves 119 275
Other components of equity 72 187
Equity attributable to owners of the parent 1,522 1,793
Non-controlling interests 50 50
Total equity 1,572 1,843
Pension and other retirement benefit obligations 432 444
Other long-term employee benefit obligations 18 19
Long-term provisions 29 232
Convertible bonds 441 433
Other long-term debt 597 595
Deferred tax liabilities 99 114

Non-current liabilities 1,616 1,837

Short-term provisions 285 77
Short-term debt 316 425
Liabilities related to construction contracts 194 210
Trade payables 1,119 1,136

Other current financial liabilities2 126 65

Accrued payroll costs 201 202
Current income tax payables  16 28
Other current non-financial liabilities 41 31
Liabilities related to groups of assets held for sale 2 0

Current liabilities 2,300 2,174

Total equity and liabilities 5,488 5,854
 

                                                      
1 Of which 38 million euros and 60 million euros of fair value of derivatives at June 30, 2013 and December 31, 2012, respectively. 
2 Of which 67 million euros and 29 million euros of fair value of derivatives at June 30, 2013 and December 31, 2012, respectively. 
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Consolidated statement of cash flows 
 
 

 in millions of euros 
 First-half 

2013 
First-half 

2012
Net income (loss) attributable to owners of the parent  (145) 13
Net income (loss) attributable to non-controlling interests  (0) 0
Depreciation, amortization and impairment of assets (including goodwill)(1)  170 75
Cost of debt (gross)  48 51
Core exposure effect(2)  27 (3)
Other restatements(3)  18 15
Cash flows from operations before gross cost of debt and tax(4)  118 151
Decrease (increase) in receivables  (190) (149)
Decrease (increase) in inventories  (32) (31)
Increase (decrease) in payables and accrued expenses  54 (35)
Income tax paid  (24) (50)
Impairment of current assets and accrued contract costs  2 (9)
Net change in current assets and liabilities  (190) (274)
Net cash used in operating activities  (72) (123)
Proceeds from disposals of property, plant and equipment and intangible assets  3 3
Capital expenditures  (84) (62)
Decrease (increase) in loans granted and short-term financial assets  (5) 48
        - of which margin calls on metal derivatives  (0) 3
Purchase of shares in consolidated companies, net of cash acquired(5)  (2) (215)
Proceeds from sale of shares in consolidated companies, net of cash transferred  1 0
Net cash used in investing activities  (87) (226)

Net change in cash and cash equivalents after investing activities  
(159) (349)

Proceeds from long-term borrowings(6)  2 280
Repayments of long-term borrowings  (0) (1)
Proceeds from (repayment of) short-term borrowings  (99) (237)

- of which repayment of the OCEANE 2013 convertible/exchangeable bonds(6)   (85) (241)
Cash capital increases (reductions)  0 1
Interest paid  (32) (60)
Transactions with owners not resulting in a change of control  - -
Dividends paid  (15) (32)
Net cash generated from / (used in) financing activities  (144) (49)
Net effect of currency translation differences  (16) 3
Net increase (decrease) in cash and cash equivalents  (319) (395)
    

Cash and cash equivalents at beginning of period  818 840

Cash and cash equivalents at period-end   499 445

of which cash and cash equivalents recorded under assets  534 466

of which short-term bank loans and overdrafts recorded under liabilities   (35) (21)
 

(1) Including the portion of restructuring costs corresponding to impairment of non-current assets. 
(2) Effect relating to the revaluation of Core exposure at its weighted average cost, which has no cash impact. 
(3) Other restatements for the six months ended June 30, 2013 included (i) a positive 21 million euros in relation to offsetting the Group’s income tax charge 

and (ii) a positive 1 million euros to cancel the net change in operating provisions (including provisions for pensions and restructuring costs). Other 
restatements for the six months ended June 30, 2012 included (i) a positive 5 million euros in relation to offsetting the Group’s income tax charge and (ii) 
a negative 9 million euros to cancel the net change in operating provisions (including provisions for pensions and restructuring costs). 

(4) The Group also uses the “operating cash flow” concept which is mainly calculated after adding back cash outflows relating to restructurings (20 million 
euros and 15 million euros for the first half of 2013 and 2012, respectively), and deducting gross cost of debt and the current income tax paid over the 
period. 

(5) Of which cash payment of 211 million euros (net of cash acquired) in first-half 2012 for the acquisition of AmerCable on February 29.In late February 
2012, the company carried out (i) a partial buyback of its OCEANE 2013 bonds, representing an aggregate amount of 241 million euros, and (ii) a 275 
million euro new issue of OCEANE bonds maturing in 2019. Early January 2013 the OCEANE 2013, which came to maturity, were reimbursed for an 
amount of 85 million euros.     
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Information by reportable segment 
 

First-half 2013 (in millions of euros) 
Transmission, 

Distribution & 
Operators

Industry
Distributors & 

Installers 
Other

Group 
total

Contribution to Net sales at current metal prices 1,225 789 1,016 382 3,412

Contribution to Net sales at constant metal prices 993 622 596 140 2,351

Operating margin 34 21 24 (4) 75

Depreciation, amortization and net impairment of 
assets (including goodwill)* 

(46) (21) (16) (85) (168)

* The amount of depreciation, amortization and impairment of assets presented on the “Other” segment includes a 80 million euro impairment of Nexans 
Olex’s goodwill and net assets. Allocation of this impairment among the reportable segments will be performed during the second-half of 2013.  

 

First-half 2012 (in millions of euros) 
Transmission, 

Distribution & 
Operators

Industry
Distributors & 

Installers 
Other

Group 
total

Contribution to Net sales at current metal prices 1,234 757 1,133 453 3,577

Contribution to Net sales at constant metal prices 1,006 585 652 156 2,398

Contribution to Net sales at constant metal prices 
and first-half 2013 exchange rates 

995 584 645 153 2,377

Operating margin* 23 21 43 2 89

Depreciation, amortization and net impairment of 
assets (including goodwill) 

(36) (17) (17) (5) (75)

* The first-half 2012 operating margin of the “Other” segment has been restated due to the Group’s application of IAS 19R, which had a 2 million 
euro positive impact. 

 

Information by major geographic area 
 

First-half 2013 (in millions of euros) France** Germany Norway Other***
Group 

total

Contribution to Net sales at current metal prices* 497 356 323 2,236 3,412

Contribution to Net sales at constant metal prices* 357 300 290 1,404 2,351

*     Based on the location of the assets of the Group’s subsidiaries. 
**   Including Corporate activities. 
*** Countries that do not individually account for more than 10% of the Group’s net sales at constant metal price. 
 

First-half 2012 (in millions of euros) France** Germany Norway Other***
Group 

total

Contribution to Net sales at current metal prices* 567 360 304 2,346 3,577

Contribution to Net sales at constant metal prices* 392 293 269 1,444 2,398

Contribution to Net sales at constant metal prices 
and first-half 2013 exchange rates* 

392 293 270 1,422 2,377

*       Based on the location of the assets of the Group’s subsidiaries. 
**     Including Corporate activities. 
***  Countries that do not individually account for more than 10% of the Group’s net sales at constant metal price. 
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Information by major customer 
 

The Group does not have any customers that individually accounted for over 10% of its sales in the 
first-half 2013 or 2012. 
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Press release 
 

Nexans has been awarded a subsea cable contract in excess of Euro 120 million by 
Scottish Hydro Electric Transmission 

 
Nexans subsea cables will be installed by the C/S Nexans Skagerrak in deep waters to create a 

vital new high voltage power link for Scotland. 
 
Paris, August 26, 2013 - Nexans, a worldwide expert in the cable industry, has been 
awarded a contract worth in excess of Euro 120 million by Scottish Hydro Electric (SHE) 
Transmission plc to supply and install a subsea power link to upgrade the electricity 
transmission network between the Kintyre peninsula and mainland coast in Southwest 
Scotland. The upgrade, which is part of SHE Transmission’s wider plans to invest up to Euro 6 
billion in its electricity network between 2013 and 2021, will release up to 150 MW of 
additional grid capacity for renewable projects signalling a significant boost for the Kintyre 
economy.   
 
Nexans will create a twin subsea cable link, rated at 230 kV and 240 MVA, from a new 
substation on the peninsula to the mainland coast. The project includes the supply and 
installation of two 41 km 3-core submarine cables together with six 5 km single core 
underground cables for the land element. A fibre optic cable for control of the cable link will 
be integrated within the subsea cables and supplied separately for the land cables. Nexans 
will also supply a range of accessories. 
 
Due to the route, the installation of the subsea cables in water depths of over 100 metres is 
one of the key elements of the project. The installation will be carried out by Nexans’ own 
cable ship, the C/S Nexans Skagerrak and the cable will be protected on the seabed by burial 
using the specialised Capjet system as well as rock dumping. 
 
“Nexans is delighted to be working with Scottish Hydro Electric Transmission on this high profile 
project that will provide vital reinforcement for Scotland’s power infrastructure” says Kjetil 
Hovland, Vice President, Submarine High Voltage Business Line in Nexans. “A key factor in 
winning this major contract was our proven capability to deliver complete subsea power cable 
solutions in-house from design and manufacture through to the installation scheduled for 
2015”. 
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About Nexans 
With energy at the basis of its development, Nexans, worldwide expert in the cable industry, offers an 
extensive range of cables and cabling solutions. The Group is a global player in the energy 
transmission and distribution, industry and building markets. Nexans addresses a wide series of market 
segments: from energy and telecom networks to energy resources (wind turbines, photovoltaic, oil and 
gas, and mining) to transportation (shipbuilding, aerospace, automotive and automation, and railways). 
Nexans is a responsible industrial company that regards sustainable development as integral to its 
global and operational strategy. Continuous innovation in products, solutions and services, employee 
development and commitment, customer orientation and the introduction of safe industrial processes 
with limited environmental impact are among the key initiatives that place Nexans at the core of a 
sustainable future.  
With an industrial presence in 40 countries and commercial activities worldwide, Nexans employs 
25,000 people and had sales in 2012 of nearly 7.2 billion euros. Nexans is listed on NYSE Euronext 
Paris, compartment A. 
For more information, please consult: www.nexans.com 
 
Press 

Angéline Afanoukoe Tél. : +33 (0)1 73 23 84 12 Angeline.afanoukoe@nexans.com 

Investor Relations 

Michel Gédéon Tél. : +33 (0)1 73 23 85 31 Michel.gedeon@nexans.com 
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4. 2013 HALF-YEAR FINANCIAL REPORT 
 
 



AT THE CORE OF PERFORMANCE

 �2013 HALF-YEAR FINANCIAL REPORT

Global expert in cables and cabling systems



The purpose of this report is to present an overview of the operations and results of the Nexans Group for the first half of fiscal year 2013.  
It is based on the consolidated financial statements for the six months ended June 30, 2013. 

Nexans’ shares are traded on the NYSE Euronext Paris market and are included in the SBF 120 index. The Company’s estimated ownership 
structure – broken down by shareholder category – was as follows at June 30, 2013:

• �Institutional investors: 85.2%, of which approximately 22.6% held by Madeco (renamed Invexans) which forms part of the Quiñenco group, 
5.5% by Fonds Stratégique d’Investissement (France), 5.2% by Dodge & Cox (USA), 5.1% by Manning & Napier (USA) and 5.1% by 
Third Avenue Management (USA).

• �Private investors and employees: 13.9%. 
• Unidentified shareholders: 0.9%.

This interim activity report must be read in conjunction with the consolidated financial statements for the six months ended June 30, 2013 (including 
the notes to those financial statements), as well as with Nexans’ Registration Document for the year ended December 31, 2012 which was filed 
with the French financial markets authority (Autorité des marchés financiers − AMF) on April 3, 2013 under number D.13-0273. 
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1. �Significant events 
of first-half 2013

1.1 �Governance and Executive Management

Members of the Board of Directors of Nexans S.A.

At the Annual Shareholders’ Meeting held on May 14, 2013, Nexans’ 
shareholders re-elected as directors Jérôme Gallot and Francisco Pérez 
Mackenna (proposed by Nexans’ principal shareholder, Madeco 
[renamed Invexans](1), in accordance with the shareholders’ agreement 
between Nexans and Madeco). At the same meeting, the shareholders 
also elected Andrónico Luksic Craig (proposed by Madeco) as a 
director, to replace Guillermo Luksic Craig who has passed away. 
Nexans’ Board of Directors has comprised 14 members since the 
close of that meeting. 

Creation of a Strategy Committee

At its meeting of February 6, 2013, the Board of Directors decided 
to create a Strategy Committee to help instructing subjects for Board 
meetings. The new Committee’s roles and responsibilities notably include 
examining the Group’s three-year strategic plan before it is presented 
to the Board of Directors, annual follow-up of the progress of this plan, 
and reviewing the strategic considerations related to major projects of 
merger, acquisition, divestments and/or industrial investments which 
are reviewed by the Board of Directors in accordance with the Board’s 
Internal Regulations. Robert Brunck, Jérôme Gallot, Colette Lewiner and 
Francisco Pérez Mackenna are members of the Strategy Committee 
which is chaired by Frédéric Vincent, Chairman and CEO of Nexans.

Appointment of Arnaud Poupart-Lafarge as Chief Operating Officer

The Group announced that Arnaud Poupart-Lafarge would be taking 
up the position of Chief Operating Officer during the summer of 2013.  
Mr. Poupart-Lafarge’s arrival will strengthen Nexans’ executive 
management team and falls within the scope of the Group’s launch of 
its corporate development plan aimed at accelerating the deployment 
of its strategic initiatives. 

All the Group’s operational activities will come under his responsibility, 
and the following people will report to him in their current roles: 

• �Pascal Portevin – Senior Corporate Executive Vice President in 
charge of the Europe and MERA Areas and the Information 
Systems Department; 

• �Frédéric Michelland – Senior Corporate Executive Vice President, 
in charge of the High-Voltage and Underwater Cables Business 
Group and the North America and South America Areas; 

• Nicholas Ballas – Executive Vice President, Asia-Pacific Area; 

• �Antoine Caillault – Senior Corporate Vice President, Manufacturing 
& Logistics, also responsible for Purchasing.

1.2 �Australia: Evolving industrial positioning

The deterioration in the macroeconomic context in Australia has led the 
Group to perform a strategy analysis resulting in a proposed evolution 
in the industrial positioning of Australia within the Asia Pacific area. 
In this context, at June 30, 2013, the Group recorded an 80 million 
euro impairment loss for the “Australia” cash-generating unit (CGU):

• �The “Australia” cash-generating unit corresponds to the activities 
of Nexans Olex in Australia and New Zealand.

• �Like many other manufacturing companies in Australia, in recent 
years Nexans Olex has been confronted with tough competition 
from outside the region, exacerbated by the stronger Australian 
dollar and the elimination of import taxes.

• �More recently, and particularly in the first half of 2013, the macro-
economic environment has worsened significantly, which has 
impacted the three main markets of the entity: the mining activities’ 
growth came to a sudden halt, the non-residential construction 
sector experienced a sharp slowdown, and reorganization plans 
were set up by energy operators following a steep falloff in 
electricity consumption. 

• �In response to this situation, Nexans – with the help of external 
advisors – launched a strategic analysis in order to put in place 
an appropriate action plan for the requisite change measures. 
The underlying objectives of this plan are to more deeply integrate 
Australian operations into the regional supply chain, cut costs 
drastically, and streamline the manufacturing and purchasing 
processes.

• �The strategic analysis also revealed that the fair value of the 
Nexans Olex entity had decreased. Consequently, an 80 million 
euro impairment loss was recognized in the first half of 2013.

See also Note 5 and Note 10 to the condensed interim consolidated 
financial statements.

(1) �Following a reorganization of its businesses in early 2013, the Madeco legal entity 
that holds this stake in Nexans was renamed Invexans S.A.
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2. �Operations during 
first-half 2013

2.1 �Business review by operating segment 
(sales figures at constant non-ferrous  
metal prices and operating margin)

2.1.1 Overview

Sales for the first half of 2013 came to 3.412 billion euros at current 
non-ferrous metal prices compared with 3.577 billion euros for the 
same period of 2012. At constant non-ferrous metal prices(2), sales 
amount to 2.351 billion euros compared with 2.398 billion euros in 
2012 that is a 3.4%(3) organic contraction for the Group as a whole.

The business performance is contrasted among the various areas and 
businesses:

• �The improved production conditions for submarine high voltage 
cables result in double-digit revenue growth. Conversely, the 
unfavorable market conditions in the Middle East and Europe, 
as well as the lack of any installation activity in Libya resulted in 
land high voltage sales contracting;

• �In the other businesses, the situation remains difficult in the 
European and North American building segment because of 
a lack of sales volume although in a context of relatively stable 
prices. In the infrastructure cable sector in Europe, the difficult 
situation is attributable to the drop in demand from the main 
operators and the overproduction of energy that exceptionally 
was a feature of this half year. On the other hand, special 
cables for industry reported growth driven by the strength of 
the transportation segments and the global Oil & Gas business.

The EBITDA margin(4) comes to 151 million euros, or 6.4% of sales 
at constant non-ferrous metal prices (6.7% in the first half of 2012).

The operating margin(5) comes to 75 million euros, or 3.2% of sales 
at constant non-ferrous metal prices, compared with 3.7% in the first 
half of 2012.

2.1.2 Analysis by business line

Distributors and Installers

The Distributors and Installers segment sales came to 596 million euros at 
constant non-ferrous metal prices, that is -7.3% on the first half of 2012.

In Europe, the sharp contraction in demand observed since the second 
half of last year led to a 9.5% contraction in sales compared with the 
first half of 2012, but the level of business is stable compared with the 
second half of last year.

In North America, business had contracted by the end of the first half. 
However, it was markedly stronger in the second quarter than in the first 
for building cables and LAN cables, reflecting for the latter the effect 
of the initial sales/marketing synergies derived from the partnership 
signed with Leviton at the end of February.

In South America, sales were up sharply compared with the previous 
year, driven by Brazil and Peru both of which experienced a strong 
start to the year.

In Asia-Pacific, the situation continues to reflect sharp differences 
between Australia where the commercial and industrial construction 
sector business worsened in the first half of 2013, and South Korea 
where sales have remained steady despite an increasingly strained 
market environment following the financial difficulties experienced by 
local construction companies.

Lastly, despite weaker domestic demand in Morocco, sales in the Middle 
East, Russia and Africa area remained virtually unchanged thanks to 
the good performance of Turkey due to the country’s property boom, 
the repositioning in higher value added segments such as halogen-free 
cables, and the increased range of products for local networks.

The operating margin came to 24 million euros compared with  
43 million euros in 2012, or 4.1% of sales. This change is mainly due 
to an unfavorable sales mix in North America triggered by the drop in 
LAN cable sales and the volume effect in Europe. The price environment 
remained stable overall in the first half of 2013.

Industry

Sales for specialty cables came to 622 million euros at constant  
non-ferrous metal prices compared with 585 million euros for the same 
period in 2012, which is an organic growth of 2.7%.

The resources sector saw a slight slowdown early in the year after 
a very dynamic 2012. This result reflects both the strong Oil & Gas 
business and slower mining activity resulting from the curtailment of 
investments by the main EPCs (Engineering Procurement and Construction 
Companies). Conversely, the renewable energy industry posted an 
excellent performance driven by wind power business.

Business continued at a very high level for automotive harnesses.

The transportation sector is still riding the crest of a wave resulting in 
excellent performances: in South Korea, shipbuilding and Oil & Gas 
platforms and in France where aeronautical business reported strong 
growth.

(2) �To neutralize the effect of variations in the purchase price of non-ferrous metals and thus 
measure the underlying sales trend, Nexans also calculates its sales using a constant 
price for copper and aluminum.

(3) �First-half 2012 sales on the basis of comparable data correspond to constant non-ferrous 
metal sales, restated after adjustments for comparable scope and exchange rates.  
The exchange effect on sales at constant non-ferrous metal prices amounts to a  
-21 million euros and the scope effect comes to 55 million euros.

(4) EBITDA is defined as Operating marging before depreciation (non-GAAP measure).
(5) �A management indicator used by the Group to measure its operational performance. 

The operating margin rate is expressed as a percentage of sales at constant non-
ferrous metal prices. Following the adoption of the revised IAS 19 accounting standard,  
the 2012 first-half consolidated accounts have been restated.
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The other industrial application segments continue to suffer from sluggish 
market conditions. This is particularly the case in Europe where the 
bulk of handling, pump and other specialty cables business is located.

The operating margin for this segment came to 21 million euros, which 
is unchanged on a year earlier, or 3.4% of sales. The contribution of 
AmerCable continues to have an accretive effect.

Transmission, Distribution and Operators

2013 first-half sales for the Transmission, Distribution and Operators 
segment comes to 993 million euros at constant non-ferrous metal prices, 
an organic contraction of 3.9%.

Land high voltage 

The market context remains difficult for land high voltage business, 
with sales down on the first half of 2012. Nonetheless, double-digit 
growth in sales was recorded from one quarter to the next buoyed by 
the start-up of production for the supply contract in Libya.

In China, the integration of Yanggu is continuing according to schedule. 
The competitive domestic market has led the Group to develop a 
business approach toward the EPC companies on the export front, as 
evidenced by the recent contract signed with Sino-Hydro for a project 
in Ecuador.

In the United States, the construction of the extra high voltage plant 
in Charleston, South Carolina, is progressing according to schedule 
with delivery planned for the third quarter of 2014. Tender activity has 
started in order to ensure the level of activity complies with the plan.

Submarine transmission

Submarine transmission sales continue to be very healthy since the return 
to normal operation, resulting in a 12% boost to sales compared with 
the same period in 2012.

The medium-term outlook for umbilical cable business remains very 
positive with the booking of new projects worth a total of 50 million 
euros that are deliverable in 2014 and 2015.

Distribution

Low and medium voltage power distribution cable sales contracted 
9.8%; a trend that was felt in all areas. 

In Europe, economic uncertainty has led to declining investments:

• In Italy, energy infrastructure expenditure has fallen by 30%; 

• �In France, after a period of strong activity in the past 18 months, 
business seems to have fallen back to a more recurrent level resulting 
in a drop in sales in the second quarter;

• �The German economy, which was one of the expected growth drivers 
in Europe in 2013, did not really take off in the first half. 

In Asia-Pacific, the good performance of South Korea did not offset 
Australia where the decline in electricity demand over the past two years 
has forced operators to curtail their investments. On the other hand,  
the level of activity in New Zealand is significantly higher because of 
the reconstruction of Christchurch, which had suffered extensive damage 

in the 2011 earthquake. In China, Nexans Yanggu New Rihui sales 
reached a very satisfactory level, in line with expectations.

The South America and Middle East, Russia and Africa areas both 
contracted compared with the first half a year earlier. However, the 
sequential double-digit growth in sales (second quarter 2013 compared 
with the first quarter 2013) reflects the resumption of projects in certain 
countries. In particular, in Brazil where the sequential increase in sales 
came to 70%.

The Accessories business again demonstrated its dynamism with another 
semester of growth.

Operators

Sales to operators remained unchanged compared with 2012 despite 
marked differences between copper cable business – which contracted 
sharply in South America – and fiber optic business driven by the 
growing demand for FTTH (Fiber To The Home) in Europe.

The operating margin of the Transmission, Distribution and Operators 
segment came to 34 million euros, or 3.4% of sales, compared with 
23 million euros in 2012.

Other activities

The “Other Activities” segment reported sales of 140 million euros for 
the first half of 2013 at constant non-ferrous metal prices compared with 
156 million euros for the same period in 2012. This segment mainly 
comprises electrical wire sales for which the Group is continuing to 
focus its strategy on internal requirements.

The operating margin is a negative 4 million euros, after incorporating 
the central costs not allocated to the business sectors.

2.2 �Other items in the first-half 2013 
consolidated income statement

2.2.1 Core exposure effect

Non-ferrous metal prices fell sharply in first-half 2013, generating a 
negative “Core exposure effect” of 27 million euros, compared with a 
positive 3 million euro effect for the six months ended June 30, 2012. 

As a reminder, in the IFRS financial statements, non-ferrous metal 
inventories are measured using the weighted average unit cost method, 
leading to the recognition of a temporary price difference between the 
accounting value of the copper used in production and the actual value 
of this copper as allocated to orders through the hedging mechanism. 
This difference is reinforced by the existence of a permanent inventory 
of metal that is not hedged (called “Core exposure”).

The accounting impact related to this difference is not included in 
operating margin and instead is accounted for in a separate line of 
the consolidated income statement, called “Core exposure effect”. 
Within operating margin – which is a key performance indicator for 
Nexans – inventories consumed are valued based on the metal specific 
to each order, in line with the Group’s policy of hedging the price of 
the metals contained in the cables sold to customers.
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2.2.2 Net asset impairment

In the fourth quarter of each year, the Group carries out impairment 
tests on goodwill, property, plant and equipment and intangible assets, 
based on estimated medium-term data provided by its business units.

At June 30, 2013, Nexans carried out a review of these assets to 
identify any indications of impairment arisen since the tests carried out 
in the fourth quarter of 2012. 

Based on this review, the Group wrote down the net assets of subsidiaries 
by a total of 92 million euros, including an 80 million euro impairment 
loss related to the net assets of the Australian subsidiary (see Note 5 and 
Note 10 to the condensed interim consolidated financial statements).

2.2.3 Restructuring costs

Restructuring costs came to 32 million euros in first-half 2013  
(see Note 13 to the condensed interim consolidated financial statements) 
versus 8 million euros in the corresponding prior-year period.

The first-half figure corresponds to various restructuring plans launched 
in 2013 – notably in Australia, which accounted for 13 million euros 
of the total – as well as costs expensed as incurred (in accordance with 
IFRS), relating to restructuring plans launched in previous years, notably 
in France, Germany, Italy and Brazil.  

The 8 million euros in restructuring costs recorded in first-half 2012 
mainly correspond to plans in France and Italy (for asset relocations, 
employee redeployments, etc.).

2.2.4 Changes in fair value of non-ferrous  
metal derivatives

The Group’s operating companies use futures contracts negotiated 
primarily on the London Metal Exchange (LME) to hedge its exposure 
to non-ferrous metal price fluctuations (copper, aluminum and, to a 
lesser extent, lead). 

Due to the sharp volatility in non-ferrous metal prices, the Group has 
taken measures to enable a large portion of these derivative instruments 
to be classified as cash flow hedges as defined in IAS 39. 

At end-June 2013, only a few of the Group’s units – for which the 
amounts concerned are not considered material – did not fulfill the 
conditions enabling their derivatives to qualify for hedge accounting. 
For these units, gains and losses arising from fair value adjustments to 
non-ferrous metal derivatives are recognized in the income statement 
under “Changes in fair value of non-ferrous metal derivatives”.

2.2.5 Gains and losses on asset disposals

Gains and losses on asset disposals were not material in either first-half 
2013 or 2012.

2.2.6 Provision related to EU antitrust procedure

Following the Statement of Objections received from the European 
Commission’s Directorate General for Competition on July 5, 2011 
by Nexans and its subsidiary Nexans France SAS for alleged 
anticompetitive behavior, Nexans France SAS recorded a 200 million 
euro provision in its statutory financial statements for a potential fine 
that could be imposed on it, which provision was included in the 
Group’s consolidated financial statements since June 30, 2011. As 
the outcome of the proceedings will likely be known within 12 months,  
the 200 million euro provision has been reclassified within current items 
in the 2013 interim consolidated financial statements.

Certain Group companies are also under investigation by the competition 
authorities of Australia, South Korea (in addition to an investigation into 
the domestic market), the United States, Brazil, and Canada, in the 
same sector of activity.

In a press release of February 12, 2009 and in its subsequent 
communications, the Company indicated that an unfavorable outcome of 
these proceedings as well as the associated consequences could have 
a material adverse effect on the results and thus the financial position 
of the Group, even excluding the potential fine that may be imposed 
by the European Commission. 

See also Note 16 (Disputes and contingent liabilities) to the condensed 
interim consolidated financial statements.

2.2.7 Financial income and expenses

The Group recorded a net financial expense of 46 million euros in 
first-half 2013, compared with 58 million euros for the first six months 
of 2012. This 12 million euro year-on-year decrease primarily reflects 
(i) a reduction in the cost of net debt, (ii) a higher net foreign exchange 
gain, and (iii) a favorable basis of comparison due to the provisions 
recorded under financial expenses in the first half of 2012.

The Group’s net financial expense for the first six months of 2013 
mainly included 45 million euros in debt service costs (net of income 
from cash management), a 7 million euro net foreign exchange gain, 
and 7 million euros in net finance costs for pensions.

2.2.8 Income taxes

The Group recorded an income tax expense of 21 million euros in 
the first half of 2013, despite reporting a pre-tax loss of 124 million 
euros. In addition to the current tax charge of profit-making entities, this 
corresponds to the non-recognition of deferred taxes on impairment 
charges and the recognition in the consolidated financial statements 
of taxes not directly related to net income. 
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2.3 Principal cash flows for the period

Cash flows from operations before gross cost of debt and tax totaled 
118 million euros in first-half 2013.

The increase in working capital requirement in the first half of 2013 
reflects the seasonal increase in working capital requirement as well as 
the deferral of a payment for a high-voltage submarine cable project 
to August 2013 (when the Group expects to see a significant fall in 
working capital requirement).

At 84 million euros, capital expenditure was up year on year in view 
of the construction of the extra high-voltage terrestrial cables plant in 
Charleston, South Carolina (USA). Other cash flows from investing 
activities were not material during the period.

Having carried out a partial buyback of its OCEANE 2013 convertible/
exchangeable bonds in February 2012, in January 2013 the Group 
redeemed the remainder of these bonds for 85 million euros. Debt also 
continued to be scaled back for certain entities that are not members of 
the centralized financing system, notably in Morocco and Turkey. Total 
repayments of borrowings – net of proceeds from new borrowings – 
came to 99 million euros, including the redemption of the OCEANE 
2013 bonds. Other cash flows from financing activities correspond to 
32 million euros in interest paid and 15 million euros in dividends paid.

Overall, taking into account the effect of currency translation differences, 
net cash and cash equivalents decreased by 319 million euros during 
the period and stood at 499 million euros at June 30, 2013 (including 
534 million euros in cash and cash equivalents recorded under assets 
and 35 million euros corresponding to short-term bank loans and 
overdrafts recorded under liabilities).

2.4 Consolidated statement of financial position

The Group’s total consolidated assets decreased to 5,488 million euros 
at June 31, 2013 from 5,854 million euros at December 31, 2012. 

Changes in the structure of the Group’s statement of financial position 
between those two reporting dates were as follows:

• �Non-current assets totaled 2,048 million euros at June 30, 2013, 
versus 2,210 million euros at December 31, 2012. Out of the 
total decrease, 92 million euros corresponds to actual reductions 
in the value of non-current assets (notably due to the impairment 
of the net assets of the Australian subsidiary) and 70 million euros 
to a negative foreign currency effect.

• �Operating working capital requirement (trade receivables plus 
inventories less trade payables and accounts related to long-term 
contracts) rose by 142 million euros between December 31, 2012  
and June 30, 2013. This increase, combined with the 84 million 
euros in capital expenditure incurred during the period, constituted 
the primary reason for the rise in consolidated net debt to  
820 million euros at June 30, 2013 from 606 million euros at 
end-2012.

• �Provisions for contingencies and charges – including for pensions 
and other retirement benefit obligations – remained relatively 
stable during the period, amounting to 764 million euros at June 
30, 2013 versus 772 million euros at December 31, 2012.

• �Total equity decreased to 1,572 million euros at June 30, 2013, 
taking into account (i) the 145 million euro net loss for the period, 
(ii) 65 million euros in negative currency translation differences, 
and (iii) a 49 million euro negative impact due to changes in fair 
value of derivatives classified as cash flow hedges. 

3. �Trends and outlook 
for the second half 
of 2013

Business in the first half of 2013 was relatively weak as anticipated 
at the start of the year. Nonetheless, there was a sharp upturn in the 
second quarter compared with the first. However, the market environment 
remains difficult, especially in Europe and the Middle East. The action 
plan implemented and aimed at achieving a structural recovery in the 
profitability of submarine high voltage business is beginning to pay off 
with production returning to a normal level in this first half year. Order 
backlog is still solid and provides more than two years’ visibility for 
this activity. 

The Group’s transformation is stepping up in particular with a 
strengthened executive management team and a structure specifically 
tasked with tracking the rollout of strategic initiatives.

The operating margin in the second half of 2013 should be higher 
than that of the first half of the year and be at a level in the same order 
of magnitude as that for 2012, subject to a stabilized environment in 
Europe. Additionally, the cost saving plans under consideration could 
result in reserves that could produce a net loss in the second half.

Net debt at year-end, on the basis of copper prices as currently 
observed, should be similar to that at December 31, 2012.

Please also see section 4 below, “Risk factors and main uncertainties”.
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4. �Risk factors and 
main uncertainties 

Nexans operates in a context of risk and uncertainty as a result of 
the general economic environment as well as the specific nature of 
its own business activities. A detailed description of risk factors and 
uncertainties – notably risks related to the antitrust investigations launched 
in 2009 – is provided in section 6 of the Management Report in 
Nexans’ 2012 Registration Document entitled “Risk factors”, on pages 
34 to 41 and 185 to 197. If these risks were to materialize they could 
have a significant adverse effect on the Group’s operations, financial 
position, earnings or outlook. Nexans may be exposed to other risks 
that were not identified at the date of this report, or which are not 
currently considered material.

Nexans considers that the main risks identified in the 2012 Registration 
Document have not changed significantly.

Readers should also refer to Note 16 to the condensed interim 
consolidated financial statements, especially for the risks related to the 
antitrust investigations. 

In addition to these risk factors, the main uncertainties for the second 
half of 2013 primarily relate to: 

• �The cost-saving plans currently under study, which could lead to 
consultation procedures with the employee representative bodies 
in the second half of the year, and which could have a negative 
impact on the balance sheet and the net profit, and significant 
negative consequences for operations. 

• �The operational performance in the High-Voltage business, in 
particular compliance with delivery times and successful results 
of the tests requested by customers, together with the positive 
outcomes from managing turnkey projects claim management.

• �In Libya, the resumption of High-Voltage projects that had been 
postponed.

• �Customers’ maintaining their Oil & Gas projects in North America 
and an upturn in the LAN market in the United States.

• A sufficient level of demand in Europe.

• �Volumes level in Australia where demand slowed in the first half 
and where Nexans has implemented actions aimed at improving 
its competitiveness.

• �Preservation of assets values in unstable economies, such as 
Argentina and Egypt.

• �Increased customer credit risks, which is some cases cannot be 
insured, or fully insured, in Southern Europe – notably Greece – 
and in some customer segments in China.

• �The assumption of a possible impact in 2013 of the antitrust 
investigations begun in 2009, consistent with the accounting 
options retained by the Group.

5. �Related party 
transactions

The Company considers that there were no significant changes 
in its main transactions with related parties compared with those 
described on pages 46 to 54 of the 2012 Registration Document and  
Note 31 to the consolidated financial statements for the year ended  
December 31, 2012.

July 24, 2013

The Board of Directors
represented by Frédéric Vincent 

Chairman and CEO
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Consolidated income statement

(in millions of euros) Notes
First-half  

2013
First-half 2012

Restated***

NET SALES (4) 3,412 3,577

Metal price effect* (1,061) (1,179)

SALES AT CONSTANT METAL PRICES* (4) 2,351 2,398

Cost of sales (3,016) (3,170)

Cost of sales at constant metal prices* (1,954) (1,991)

GROSS PROFIT 397 407

Administrative and selling expenses (282) (278)

R&D costs (40) (40)

OPERATING MARGIN* (4) 75 89

Core exposure effect** (27) 3

Net asset impairment (5) (92) (2)

Changes in fair value of non-ferrous metal derivatives (2) (1)

Net gains on asset disposals 0 (1)

Acquisition-related costs (0) (4)

Restructuring costs (32) (8)

OPERATING INCOME (LOSS) (78) 76

Cost of debt (gross) (48) (51)

Income from cash and cash equivalents 3 4

Other financial income and expenses (6) (1) (11)

Share in net income (loss) of associates 0 (0)

INCOME (LOSS) BEFORE TAXES (124) 18

Income taxes (8) (21) (5)

NET INCOME (LOSS) FROM CONTINUING OPERATIONS (145) 13

Net income (loss) from discontinued operations - -

NET INCOME (LOSS) (145) 13

- attributable to owners of the parent (145) 13

- attributable to non-controlling interests (0) 0

ATTRIBUTABLE NET INCOME (LOSS) PER SHARE (in euros) (9)

- basic earnings (loss) per share (4.92) 0.47

- diluted earnings (loss) per share (4.92) 0.46

*   	 Performance indicators used to measure the Group’s operating performance.
**   	Effect relating to the revaluation of Core Exposure at its weighted average cost.
*** Details of the restatements made to the first-half 2012 consolidated income statement are presented in Note 3. 

CONDENSED INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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Consolidated statement of comprehensive income

(in millions of euros)
First-half 

2013
First-half 2012

Restated*

NET INCOME (LOSS) FOR THE PERIOD (145) 13

Available-for-sale financial assets (0) (0)

- Gains (losses) generated during the period (net of tax**) (0) (0)

- Amounts recycled to the income statement (net of tax**) - -

Currency translation differences (65) 24

- Gains (losses) generated during the period (net of tax**) (67) 24

- Amounts recycled to the income statement (net of tax**) 2 -

Cash flow hedges (49) 10

- Gains (losses) generated during the period (net of tax**) (67) 10

- Amounts recycled to the income statement (net of tax**) 18 0

Share of other comprehensive income of associates that will be recycled to the income 
statement, net of tax**

- -

Total other comprehensive income (loss) that will be recycled to the income statement (114) 34

Actuarial gains and losses on pension and other retirement benefit plans (net of tax**) 2 (30)

Share of other comprehensive income of associates that will not be recycled to the income 
statement, net of tax** 

- -

Total other comprehensive income (loss) (112) 4

Total comprehensive income (loss) (257) 17

- attributable to owners of the parent (257) 17

- attributable to non-controlling interests 0 0

*   Details of the restatements made to the first-half 2012 consolidated income statement are presented in Note 3.
** Note 8.b provides a breakdown of the tax impacts on comprehensive income.

CONDENSED INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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Consolidated statement of financial position

ASSETS

(in millions of euros) Notes June 30, 2013 December 31, 2012 

Goodwill (10) 442 509

Other intangible assets 235 238

Property, plant and equipment 1,169 1,256

Investments in associates 14 13

Other non-current financial assets 48 50

Deferred tax assets 137 141

Other non-current assets 3 3

NON-CURRENT ASSETS 2,048 2,210

Inventories and work in progress 1,094 1,125

Amounts due from customers on construction contracts  354 335

Trade receivables 1,201 1,080

Other current financial assets* 107 113

Current income tax receivables 22 31

Other current non-financial assets 101 112

Cash and cash equivalents (14) 534 847

Assets and groups of assets held for sale (7) 27 1

CURRENT ASSETS 3,440 3,644

TOTAL ASSETS 5,488 5,854

* Of which 38 million euros and 60 million euros of fair value of derivatives at June 30, 2013 and December 31, 2012, respectively (see Note 15). 
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EQUITY AND LIABILITIES

(in millions of euros) Notes June 30, 2013 December 31, 2012 

Capital stock 30 30

Additional paid-in capital 1,301 1,301

Retained earnings and other reserves 119 275

Other components of equity 72 187

Equity attributable to owners of the parent 1,522 1,793

Non-controlling interests 50 50

TOTAL EQUITY (11) 1,572 1,843

Pension and other retirement benefit obligations (12) 432 444

Other long-term employee benefit obligations (12) 18 19

Long-term provisions (13) and (16) 29 232

Convertible bonds (14) 441 433

Other long-term debt (14) 597 595

Deferred tax liabilities 99 114

NON-CURRENT LIABILITIES 1,616 1,837

Short-term provisions (13) and (16) 285 77

Short-term debt (14) 316 425

Liabilities related to construction contracts 194 210

Trade payables 1,119 1,136

Other current financial liabilities* 126 65

Accrued payroll costs 201 202

Current income tax payables 16 28

Other current non-financial liabilities 41 31

Liabilities related to groups of assets held for sale (7) 2 0

CURRENT LIABILITIES 2,300 2,174

TOTAL EQUITY AND LIABILITIES   5,488 5,854

* Of which 67 million euros and 29 million euros of fair value of derivatives at June 30, 2013 and December 31, 2012, respectively (see Note 15).
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Consolidated statement of cash flows
(in millions of euros) Notes First-half 2013 First-half 2012
Net income (loss) attributable to owners of the parent (145) 13
Net income (loss) attributable to non-controlling interests (0) 0
Depreciation, amortization and impairment of assets (including goodwill)(1) 170 75
Cost of debt (gross) 48 51
Core exposure effect(2) 27 (3)
Other restatements(3) 18 15
CASH FLOWS FROM OPERATIONS BEFORE GROSS COST OF DEBT AND TAX(4) 118 151
Decrease (increase) in receivables (190) (149)
Decrease (increase) in inventories (32) (31)
Increase (decrease) in payables and accrued expenses 54 (35)
Income tax paid (24) (50)
Impairment of current assets and accrued contract costs 2 (9)
NET CHANGE IN CURRENT ASSETS AND LIABILITIES (190) (274)
NET CASH USED IN OPERATING ACTIVITIES (72) (123)
Proceeds from disposals of property, plant and equipment and intangible assets 3 3
Capital expenditures (84) (62)
Decrease (increase) in loans granted and short-term financial assets (5) 48
 - of which margin calls on metal derivatives (0) 3
Purchase of shares in consolidated companies, net of cash acquired(5) (2) (215)
Proceeds from sale of shares in consolidated companies, net of cash transferred 1 0
NET CASH USED IN INVESTING ACTIVITIES (87) (226)
NET CHANGE IN CASH AND CASH EQUIVALENTS  
AFTER INVESTING ACTIVITIES (159) (349)

Proceeds from long-term borrowings(6) (14) 2 280
Repayments of long-term borrowings (14) (0) (1)
Proceeds from (repayment of) short-term borrowings (14) (99) (237)
 - of which repayments of the OCEANE 2013 convertible/exchangeable bonds(6) (14) (85) (241)
Cash capital increases (reductions) 0 1
Interest paid (32) (60)
Transactions with owners not resulting in a change of control - -
Dividends paid (15) (32)
NET CASH GENERATED FROM (USED IN) FINANCING ACTIVITIES (144) (49)
Net effect of currency translation differences (16) 3
NET INCREASE (DECREASE) IN CASH AND CASH EQUIVALENTS (319) (395)

CASH AND CASH EQUIVALENTS AT BEGINNING OF PERIOD 818 840
CASH AND CASH EQUIVALENTS AT PERIOD-END 499 445
of which cash and cash equivalents recorded under assets 534 466
of which short-term bank loans and overdrafts recorded under liabilities (35) (21)

(1) Including the portion of restructuring costs corresponding to impairment of non-current assets.
(2) Effect relating to the revaluation of Core exposure at its weighted average cost, which has no cash impact. 
(3) �Other restatements for the six months ended June 30, 2013 included (i) a positive 21 million euros in relation to offsetting the Group’s income tax charge and (ii) a positive 1 million 

euros to cancel the net change in operating provisions (including provisions for pensions and restructuring costs).
Other restatements for the six months ended June 30, 2012 included (i) a positive 5 million euros in relation to offsetting the Group’s income tax charge and (ii) a negative 9 million 
euros to cancel the net change in operating provisions (including provisions for pensions and restructuring costs).

(4) �The Group also uses the “operating cash flow” concept which is mainly calculated after adding back cash outflows relating to restructurings (20 million euros and 15 million euros for 
the first half of 2013 and 2012, respectively), and deducting gross cost of debt and the current income tax paid over the period.

(5) Of which 211 million euros (net of cash acquired) in disbursements in the first half of 2012 with respect to the cash-only acquisition of AmerCable on February 29, 2012.
(6) �In late February 2012, the Company carried out (i) a partial buyback of its OCEANE 2013 bonds, representing an aggregate amount of 241 million euros, and (ii) a 275 million euro 

new issue of OCEANE bonds maturing in 2019. In early January 2013, the Company redeemed its outstanding OCEANE 2013 bonds at maturity, for an amount of 85 million euros.
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Consolidated statement of changes in equity 

(in millions of euros)

Number 
of shares 

outstanding
Capital 

stock

Additional 
paid-in 
capital

Treasury 
stock

Retained 
earnings 

and other 
reserves

Changes  
in fair value 

and other

Currency 
translation 
differences

Equity 
attributable 

to owners of 
the parent

Non-
controlling 

interests
Total  

equity

January 1, 2012 restated 28,723,080 29 1,286 - 308 (19) 193 1,797 35 1,832

Net income (loss) for the period - - - - 13 - - 13 0 13

Other comprehensive income (loss) - - - - (30) 10 24 4 - 4

Total comprehensive income (loss) - - - - (17) 10 24 17 - 17

Dividends paid - - - - (32) - - (32) (1) (33)

Capital increases - - - - - - - - - -

Equity component of OCEANE bonds - - - - 25 - - 25 - 25

Employee stock option plans:
- Service cost - - - - 2 - - 2 - 2
- Proceeds from share issues 37,630 0 1 - - - - 1 - 1

Transactions with owners not resulting in a change of control - - - - - - - - - -

Other - - - - 4 1 - 5 - 5

June 30, 2012 restated* 28,760,710 29 1,287 - 290 (8) 217 1,815 34 1,849

January 1, 2013 29,394,042 30 1,301 - 275 7 180 1,793 50 1,843

Net income (loss) for the period - - - - (145) - - (145) (0) (145)

Other comprehensive income (loss) - - - - 2 (49) (66) (113) 1 (112)

Total comprehensive income (loss) - - - - (143) (49) (66) (258) 1 (257)

Dividends paid - - - - (15) - - (15) (0) (15)

Capital increases - - - - - - - - - -

Equity component of OCEANE bonds - - - - - - - - - -

Employee stock option plans:
- Service cost - - - - 1 - - 1 - 1
- Proceeds from share issues - - - - - - - - - -

Transactions with owners not resulting in a change of control - - - - - - - - - -

Other - - - - 1 0 0 1 (1) 0

June 30, 2013 29,394,042 30 1,301 - 119 (42) 114 1,522 50 1,572

* Details of the restatements made to the first-half 2012 consolidated income statement are presented in Note 3.
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Notes  
to the interim 
consolidated 
financial 
statements

17  I 2013 Half-Year Financial Report



Note 1: Summary of significant  
accounting policies 

a. General principles 

Nexans is a French joint stock corporation (société anonyme) governed 
by the laws and regulations applicable to commercial companies  
in France, notably the French Commercial Code (Code de commerce). 
The Company was formed on January 7, 1994 (under the name Atalec) 
and its headquarters are at 8, rue du Général Foy, 75008 Paris, France. 

Nexans is listed on the NYSE Euronext Paris market (Compartment A) 
and forms part of the SBF 120 index.

These condensed interim consolidated financial statements are presented 
in euros rounded to the nearest million. 

These condensed interim consolidated financial statements were 
approved by Nexans’ Board of Directors on July 24, 2013.

• Compliance with IAS 34

These condensed interim consolidated financial statements have been 
prepared in accordance with IAS 34, Interim Financial Reporting. They 
do not contain all the disclosures required for annual financial statements 
and should therefore be read in conjunction with the Group’s annual 
financial statements for the year ended December 31, 2012.

The condensed interim consolidated financial statements of the Nexans 
Group have been prepared in accordance with International Financial 
Reporting Standards (IFRS), as adopted by the European Union.  
The standards adopted by the European Union can be viewed on  
the European Commission website at:
http://ec.europa.eu/internal_market/accounting/ias/index_fr.htm

The application of IFRS as issued by the IASB would not have a material 
impact on the financial statements presented.

• Standards and interpretations

The accounting policies adopted for the financial statements at June 30,  
2013 are consistent with those applied in the annual consolidated 
financial statements for the year ended December 31, 2012, except 
where specific conditions apply relating to the preparation of interim 
financial statements (see Note 1.b) below.

The Group has adopted the following which are applicable in 2013:

- �Amendment to IFRS 1, First-time Adoption of International Financial 
Reporting Standards: Government Loans.

- �Amendments to IFRS 1, Severe Hyperinflation and Removal of 
Fixed Dates for First-time Adopters.

- �Amendment to IAS 12, Income Taxes – Deferred Tax: Recovery 
of Underlying Assets.

- �Amendments to IFRS 7, Disclosures, relating to offsetting financial 
assets and liabilities.

- �IFRS 13, Fair Value Measurement. At June 30, 2013, the 
Group assessed counterparty risk in relation to the fair value of 
its derivatives. As the resulting estimations were not material, no 
amounts were recognized in the consolidated financial statements.

For the financial statements at December 31, 2012, the Group early 
adopted the revised version of IAS 19, Employee Benefits, and the 
amendments to IAS 1, Presentation of Items of Other Comprehensive 
Income.

The Group has not early adopted the following standards and 
amendments which were published by IASB, endorsed by the European 
Union and whose application is not mandatory in 2013:

- IFRS 10, Consolidated Financial Statements.

- IFRS 11, Joint Arrangements.

- IFRS 12, Disclosure of Interests in Other Entities.

- �Amendments following IFRS10, 11, 12 on IAS 28, Investments 
in Associates and Joint Ventures, and transition amendments to 
IFRS 10, 11, 12.

- �Amendments to IAS 32, Offsetting Financial Assets and Financial 
Liabilities.

• �Accounting estimates and judgments

The preparation of interim consolidated financial statements requires 
Management to exercise its judgment and make estimates and 
assumptions. 

The main sources of uncertainty relating to estimates used to prepare 
the interim consolidated financial statements for first-half 2013 were the 
same as those described in the full-year 2012 consolidated financial 
statements. During the first six months of 2013, Management reviewed 
its estimates concerning: 

- �The recoverable amount of certain items of property, plant and 
equipment, intangible assets and goodwill (see Note 5 and Note 10);

- �Deferred tax assets not recognized in prior periods relating to 
unused tax losses (see Note 8);

- �Margins to completion and percentage of completion on  
long-term contracts;

- �The measurement of pension liabilities and other employee benefits 
(see Note 12);

- Provisions and contingent liabilities (see Note 13 and Note 16); 

- �The measurement of derivative instruments and their qualification 
as cash flow hedges (see Note 15).

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS

18  I 2013 Half-Year Financial Report



NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS

These estimates and underlying assumptions are based on past 
experience and other factors considered reasonable under the 
circumstances. They serve as the basis for determining the carrying 
amounts of assets and liabilities when such amounts cannot be obtained 
directly from other sources. Actual amounts may differ from these 
estimates. The impact of changes in accounting estimates is recognized 
in the period of the change if it only affects that period or over the 
period of the change and subsequent periods if they are also affected 
by the change.

b. Specific issues concerning the preparation of 
interim financial statements

For the purpose of preparing the Group’s condensed interim consolidated 
financial statements, the following calculations and estimates are applied 
in addition to the recognition, measurement and presentation rules 
described in paragraph a):

- �The current and deferred tax charge for the period is calculated 
by applying the estimated average annual tax rate for the current 
fiscal year to the first-half pre-tax income figure for each entity or 
tax group. This average annual rate includes, where appropriate, 
the impact of transactions affecting the legal structure of the Group 
during the period, such as mergers.

- �Net liabilities on pension and on other employee benefits are 
calculated using the latest valuation as at the previous year-end. 
Adjustments of actuarial assumptions are performed on main 
contributing plans to take into account significant fluctuations or 
one-time events that occurred during the six-month period. The fair 
value of main plan assets is reviewed at the closing date.

Note 2: Significant events of the period

a. Governance and Executive Management

Members of the Board of Directors of Nexans S.A.

At the Annual Shareholders’ Meeting held on May 14, 2013, Nexans’ 
shareholders re-elected as directors Jérôme Gallot and Francisco Pérez 
Mackenna (nominated by Nexans’ principal shareholder, Madeco 
[renamed Invexans](1), in accordance with the shareholders’ agreement 
between Nexans and Madeco). At the same meeting, the shareholders 
also elected Andronico Luksic Craig (proposed by Madeco) as a 
director, to replace Guillermo Luksic Craig who has passed away. 
Nexans’ Board of Directors has comprised 14 members since the 
close of that meeting. 

Creation of a Strategy Committee

At its meeting of February 6, 2013, the Board of Directors decided 
to create a Strategy Committee to help instructing subjects for Board 
meetings. The new Committee’s roles and responsibilities notably include 
examining the Group’s three-year strategic plan before it is presented 
to the Board of Directors, annual follow-up of the progress of this plan, 
and reviewing the strategic considerations related to major project of 
merger, acquisition, divestments and/or industrial investments which 
are reviewed by the Board of Directors in accordance with the Board’s 
Internal Regulations. Robert Brunck, Jérôme Gallot, Colette Lewiner and 
Francisco Pérez Mackenna are members of the Strategy Committee 
which is chaired by Frédéric Vincent, Chairman and CEO of the  
Nexans Group.

Appointment of Arnaud Poupart-Lafarge  
as Chief Operating Officer

The Group announced that Arnaud Poupart-Lafarge would be taking 
up the position of Chief Operating Officer during the summer of 2013.  
Mr. Poupart-Lafarge’s arrival will strengthen Nexans’ executive 
management team and falls within the scope of the Group’s launch of 
its corporate development plan aimed at accelerating the deployment 
of its strategic initiatives.

All the Group’s operational activities will come under his responsibility, 
and the following people will report to him in their current roles:

• �Pascal Portevin – Senior Corporate Executive Vice President in 
charge of the Europe and MERA Areas and the Information 
Systems Department. 

• �Frédéric Michelland – Senior Corporate Executive Vice President, 
in charge of the High-Voltage and Underwater Cables Business 
Group and the North America and South America Areas.

• Nicholas Ballas – Executive Vice President, Asia-Pacific Area. 

• �Antoine Caillault – Senior Corporate Vice President, Manufacturing 
& Logistics, also responsible for Purchasing.

b. Australia: Evolving industrial positioning

The deterioration in the macroeconomic  context in Australia has led the 
Group to perform a strategy analysis resulting in a proposed evolution 
in the industrial positioning of Australia within the Asia Pacific area. 
In this context, at June 30, 2013, the Group recorded an 80 million 
euro impairment loss for the “Australia” cash-generating unit (CGU):

• �The “Australia” cash-generating unit corresponds to the activities 
of Nexans Olex in Australia and New Zealand.

• �Like many other manufacturing companies in Australia, in recent 
years Nexans Olex has been confronted with tough competition 
from outside the region, exacerbated by the stronger Australian 
dollar and the elimination of import taxes.

(1) �Following a reorganization of its businesses in early 2013, the Madeco legal entity 
that holds this stake in Nexans was renamed Invexans S.A.

19  I 2013 Half-Year Financial Report



• �More recently, and particularly in the first half of 2013, the macro-
economic environment has worsened significantly, which has 
impacted the three main markets of the entity: the mining activities’ 
growth came to a sudden halt, the non-residential construction 
sector experienced a sharp slowdown, and reorganization plans 
were set up by energy operators following a steep falloff in 
electricity consumption. 

• �In response to this difficult situation, Nexans – with the help of 
external advisors – launched a strategic analysis in order to 
put in place an appropriate action plan for carrying out the 
requisite change measures. The underlying objectives of this 
plan are to more deeply integrate Australian operations into the 
regional supply chain, cut costs drastically, and streamline the 
manufacturing and purchasing processes.

• �The strategic analysis also revealed that the fair value of the 
Nexans Olex entity had decreased. Consequently, an 80 million 
euro impairment loss was recorded in the first half of 2013.

See also Note 5 and Note 10.

Note 3: Changes in accounting methods:  
IAS 19 Revised

The Group decided to early adopt the revised version of IAS 19, 
Employee Benefits (IAS 19R), in its financial statements for the year 
ended December 31, 2012. The revised standard was applied 
retrospectively to the six months ended June 30, 2012.

The main impacts of applying IAS 19R are as follows:

• �Interest income on defined benefit plan assets is determined by 
multiplying the fair value of the plan assets by the discount rate. 
The difference between the interest income on plan assets and 
the return on plan assets is included in the remeasurement of the 
net defined benefit liability (asset). 

• �All actuarial gains and losses on defined benefit plans are 
recognized in “Other comprehensive income”, whereas under 
the corridor method which was used previously, the portion of 
actuarial gains and losses that exceeded 10% of the greater of 
the defined benefit obligation and the fair value of corresponding 
plan assets was amortized in the income statement over the 
expected average remaining working lives of the employees 
participating in the plan. 

• �Past service cost must be recognized as an expense when the 
plan amendment or curtailment occurs. 

• �Actuarial gains and losses related to jubilee benefits are 
recognized directly in the income statement. 

• �Deferred tax assets are recognized based on the period until the 
underlying actuarial gains and losses are expected to be realized.

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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Restatement of the consolidated income statement

(in millions of euros)

First-half 
2012

Reported

Change in accounting 
method used for pensions 

and other long-term 
employee benefit

First-half  
2012

Restated

NET SALES 3,577 - 3,577

Metal price effect (1,179) - (1,179)

SALES AT CONSTANT METAL PRICES 2,398 - 2,398

Cost of sales (3,171) 1 (3,170)

Cost of sales at constant metal prices (1,992) 1 (1,991)

GROSS PROFIT 406 1 407

Administrative and selling expenses (279) 1 (278)

R&D costs (40) - (40)

OPERATING MARGIN* 87 2 89

Core exposure effect 3 - 3

Net asset impairment (2) - (2)

Changes in fair value of non-ferrous metal derivatives (1) - (1)

Net gains (losses) on asset disposals (1) - (1)

Acquisition-related costs (4) - (4)

Restructuring costs (8) - (8)

OPERATING INCOME 74 2 76

Cost of debt (gross) (51) - (51)

Income from cash and cash equivalents 4 - 4

Other financial income and expenses** (9) (2) (11)

Share in net income (loss) of associates (0) - (0)

INCOME BEFORE TAXES 18 0 18

Income taxes (5) - (5)

NET INCOME FROM CONTINUING OPERATIONS 13 0 13

Net income (loss) from discontinued operations - - -

NET INCOME 13 0 13

- attributable to owners of the parent 13 - 13

- attributable to non-controlling interests 0 - 0

ATTRIBUTABLE NET INCOME PER SHARE (in euros)

- basic earnings per share 0.47 - 0.47

- diluted earnings per share 0.46 - 0.46

*   �The 2 million euro positive effect on this item for the six months ended June 30, 2012 is due to the removal of the corridor method and consequently the elimination of amortizing 
actuarial gains and losses.

** �The 2 million euro negative effect on this item  for the six months ended June 30, 2012 is due to net interest being determined using the discount rate rather than the expected long-term 
rate of return on plan assets.

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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Restatement of the consolidated statement of comprehensive income

(in millions of euros)
First-half 2012

Reported

Change in accounting method 
used for pensions and other 
long-term employee benefit

First-half 2012
Restated 

NET INCOME FOR THE PERIOD 13 - 13

Available-for-sale financial assets (0) - (0)

- Gains (losses) generated during the period (net of tax) (0) - (0)

- Amounts recycled to the income statement (net of tax) - - -

Currency translation differences 24 - 24

- Gains generated during the period (net of tax) 24 - 24

- Amounts recycled to the income statement (net of tax) - - -

Cash flow hedges 10 - 10

- Gains generated during the period (net of tax) 10 - 10

- Amounts recycled to the income statement (net of tax) 0 - 0

Share of other comprehensive income of associates  
that will be recycled to the income statement, net of tax - - -

Total other comprehensive income (loss)  
that will be recycled to the income statement 34 - 34

Actuarial gains and losses on pension  
and other retirement benefit plans (net of tax)

- (30) (30)

Share of other comprehensive income of associates that will not be 
recycled to the income statement, net of tax 

- - -

Total other comprehensive income (loss) 34 (30) 4

Total comprehensive income (loss) 47 (30) 17

- attributable to owners of the parent 47 (30) 17

- attributable to non-controlling interests 0 0 0

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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Restatement of consolidated statement of changes in equity 

(in millions of euros)

Number 
of shares 

outstanding
Capital 

stock

Additional 
paid-in 
capital

Treasury 
stock

Retained 
earnings 

and 
other 

reserves

Changes 
in fair 
value 

and other

Currency 
translation 
differences

Equity 
attributable 
to owners 

of the 
parent

Non-
controlling 

interests
Total 

equity

June 30, 2012 
reported 28,760,710 29 1,287 - 408 (8) 217 1,933 34 1,967

Change in 
accounting method 
used for pensions 
and other long-term 
employee benefit

(118) (118) (118)

June 30, 2012 
restated 28,760,710 29 1,287 - 290 (8) 217 1,815 34 1,849

Note 4: Operating segments

The Group’s three operating segments as defined in accordance with 
IFRS 8 are as follows :

• �“Transmission, Distribution and Operators”, comprising power 
cables for energy infrastructures (low-, medium- and high-voltage 
cables and related accessories), as well as copper and optical 
fiber cables for public telecommunications networks. 
The “Transmission, Distribution and Operators” reportable segment 
is made up of four operating segments: power cables, power 
cable accessories, cables for telecom operators, and high-voltage 
& underwater cables. 

• �“Industry”, comprising specialty cables for industrial customers, 
including harnesses, and cables for the shipbuilding, railroad 
and aeronautical manufacturing industries, the oil industry and 
the automation manufacturing industry. 
The “Industry” reportable segment is made up of three operating 
segments: harnesses, industrial cables, and infrastructure  
& industrial projects. 

• �“Distributors & Installers”, comprising equipment cables for the 
building market as well as cables for private telecommunications 
networks. 
The “Distribution & Installers” reportable segment is made up of 
a single operating segment, as the Group’s power and telecom 
(LAN) products are marketed to customers through a single sales 
structure.

The Group’s segment information also includes a column entitled “Other” 
which corresponds to (i) certain specific or centralized activities carried 
out for the Group as a whole which give rise to expenses that are not 
allocated between the various segments, and (ii) the Electrical Wires 
business, comprising wirerods, electrical wires and winding wires 
production operations. 

Two specific factors were reflected in this column in first-half 2012 
and 2013 :

- �87% of the sales at constant metal prices recorded in the “Other“ 
column in first-half 2013 were generated by the Group’s Electrical 
Wires business (compared with 90% in first-half 2012).

- �In both the first-half of 2013 and the first-half of 2012 the 
Group incurred non-recurring expenses for the organization of 
its legal defense following investigations launched by a number 
of competition authorities against Nexans and other cable 
manufacturers. 

Transfer prices between the various segments are generally the same as 
those applied for transactions with parties outside the Group.

Operating segment data are prepared using the same accounting 
policies as for the consolidated financial statements, as described in 
the notes to the Group’s annual financial statements for the year ended 
December 31, 2012. 

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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a. Information by reportable segment

First-half 2013 (in millions of euros)

Transmission, 
Distribution  

& Operators Industry
Distributors  
& Installers Other

Group 
total

Contribution to net sales at current metal prices 1,225 789 1,016 382 3,412

Contribution to net sales at constant metal prices 993 622 596 140 2,351

Operating margin 34 21 24 (4) 75

Depreciation, amortization and impairment  
of assets (including goodwill)*

(46) (21) (16) (85) (168)

* �Depreciation, amortization and impairment for the “Other” segment includes an 80 million euro impairment charge to net assets and goodwill in respect of Nexans Olex in Australia. 
The impairment charge will be allocated to the appropriate operating segments during the second half of 2013.

First-half 2012 (in millions of euros)

Transmission, 
Distribution  

& Operators Industry
Distributors  
& Installers Other

Group 
total

Contribution to net sales at current metal prices 1,234 757 1,133 453 3,577

Contribution to net sales at constant metal prices 1,006 585 652 156 2,398

Contribution to net sales at constant metal prices  
and first-half 2013 exchange rates

995 584 645 153 2,377

Operating margin* 23 21 43 2 89

Depreciation, amortization and impairment  
of assets (including goodwill)

(36) (17) (17) (5) (75)

* �The first-half 2012 operating margin of the “Other” segment has been restated due to the Group’s application of IAS 19 Revised, which had a 2 million euro positive impact.  
See Note 3 for further details.

b. Information by major geographic area

First-half 2013 (in millions of euros) France** Germany Norway Other***
Group 

total

Contribution to net sales at current metal prices* 497 356 323 2,236 3,412

Contribution to net sales at constant metal prices* 357 300 290 1,404 2,351

* Based on the location of the assets of the Group’s subsidiaries.
** Including Corporate activities.
*** Countries that do not individually account for more than 10% of the Group’s net sales at constant metal prices.

First-half 2012 (in millions of euros) France** Germany Norway Other***
Group 

total

Contribution to net sales at current metal prices* 567 360 304 2,346 3,577

Contribution to net sales at constant metal prices* 392 293 269 1,444 2,398

Contribution to net sales at constant metal prices and first-half 2013 
exchange rates*

392 293 270 1,422 2,377

* Based on the location of the assets of the Group’s subsidiaries.
** Including Corporate activities.
*** Countries that do not individually account for more than 10% of the Group’s net sales at constant metal prices.

c. Information by major customer

The Group does not have any customers that individually accounted for over 10% of its sales in the first-half 2013 or first-half 2012.

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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Note 5: Net asset impairment

In the fourth quarter of each year the Group carries out impairment tests on goodwill, property, plant and equipment and intangible assets, based 
on estimated medium-term data provided by its business units.

At June 30, 2013, Nexans carried out a review of these assets to identify any indications of impairment arisen since the tests carried out in the 
fourth quarter of 2012.

Accordingly, in the first half of 2013 the Group recognized an 80 million euro impairment charge against goodwill for 43 million euros and 
property, plant and equipment for 37 million euros of the “Australia” cash-generating unit, which includes Nexans’ activities in Australia and  
New Zealand acquired in December 2006. 

Like many other manufacturing companies in Australia, in recent years Nexans Olex has been confronted with tough competition from outside the 
region, exacerbated by the stronger Australian dollar and the elimination of import taxes.

More recently, and particularly in the first half of 2013, the macro-economic environment has worsened significantly, which has impacted the 
three main markets of the entity: the mining activities’ growth came to a sudden halt, the non-residential construction sector experienced a sharp 
slowdown, and reorganization plans were set up by energy operators following a steep falloff in electricity consumption.

In calculating the impairment charge, the Group used a discount rate of 8.5% (0.5 percentage points lower than the discount rate used in 
2012 to reflect the decrease in the risk-free rate in Australia) and a perpetuity growth rate of 3% (OECD’s GDP growth rate for Australia over the  
2018-2030 period).

The residual 12 million euro impairment charge concerns property, plant and equipment and financial assets with the following characteristics: 
investments during the period related to CGUs subject to impairment at December 31, 2012, property, plant and equipment located in countries with 
a worsening economic outlook and uncertain political context, and non-consolidated investments whose market value is below the carrying amount. 

Sensitivity analyses

Impairment calculations are based on the latest projections approved by Group Management as well as the main assumptions described above.

A 50 basis point increase in the discount rate applied would have a 20 million euro negative impact on the impairment charge for the “Australia” 
CGU.

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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Note 6: Other financial income and expenses

(in millions of euros)
First-half  

2013
First-half 2012  

restated

Dividends received from non-consolidated companies 0 0

Provisions (0) (4)

Net foreign exchange gain (loss) 7 3

Net interest expense on pension and other long-term employee benefit obligations (7) (8)

Other (1) (2)

Other financial income and expenses (1) (11)

Note 7: Assets and groups of assets held for sale

The Group has actively initiated a disposal process for its Egypt-based entity, International Cable Company. The disposal is expected to be 
completed within one year, and the Group has already received expressions of interest from industrial operators.

At June 30, 2013, International Cable Company is therefore shown under “Assets and groups of assets held for sale”. 

In accordance with IFRS 5, the Group has measured this disposal group and all of its constituent assets at the lower of its carrying amount and 
fair value less costs to sell.

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS

Statement of financial position

(in millions of euros) June 30, 2013

Inventories and work in progress, net 7

Trade receivables 18

Other assets 2

Total assets and groups of assets held for sale 27

Trade payables 2

Other liabilities 0

Liabilities related to groups of assets held for sale 2

At June 30, 2013, reserves for currency translation differences in respect of International Cable Company amounted to a positive 2 million euros.
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a. Effective income tax rate

The effective income tax rate was as follows for first-half 2013 and first-half 2012:

Tax proof (in millions of euros)
First-half  

2013
First-half  

2012

Income (loss) before taxes (124) 18

- of which share in net income (loss) of associates 0 (0)

Income (loss) before taxes and share in net income (loss) of associates (124) 18

Standard tax rate applicable in France (in %) 36.10% 36.10%

Theoretical income tax benefit (charge) 45 (6)

Effect of:

- Difference between foreign and French tax rates (4) 3

- Change in tax rates for the period (0) 0

- Unrecognized deferred tax assets (46) (1)

- Taxes calculated on a basis different from “Income before taxes” (6) (2)

- Other permanent differences (10) 1

Actual income tax benefit (charge) (21) (5)

Effective tax rate (in %) -16.99% 28.37%

The theoretical income tax benefit (charge) is calculated by applying the parent company’s tax rate to consolidated income (loss) before taxes 
and share in net income (loss) of associates. 

Note 8: Income taxes

Nexans S.A. heads up a tax group in France that comprised 11 companies in first-half 2013. Other tax groups have been set up where possible 
in other countries, including in Germany, North America and South Korea. 

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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b. Taxes recognized directly in other comprehensive income

At June 30, 2013, taxes recognized directly in other comprehensive income break down as follows:

Jan.1, 
2013

Gains (losses) 
generated 
during the 

period*

Amounts  
recycled to 
the income 
statement*

Total other 
comprehensive 

income 
(expense)

June 30,  
2013

Cash flow hedges

Gross value 12 (86) 22 (64) (52)

Tax effect (6) 19 (4) 15 9

Net impact 6 (67) 18 (49) (43)

Available-for-sale  
financial assets

Gross value 0 (0) - (0) 0

Tax effect (0) 0 - 0 (0)

Net impact 0 0 - 0 0

Currency translation 
differences**

Gross value 203 (67) 2 (65) 138

Tax effect (4) 0 0 0 (4)

Net impact 199 (67) 2 (65) 134

Actuarial gains and losses 
on pension and other 
retirement benefit plans

Gross value (187) 3 N/A 3 (184)

Tax effect 41 (1) N/A (1) 40

Net impact (146) 2 N/A 2 (144)

Gross value 28 (150) 24 (126) (98)

Tax effect 31 18 (4) 14 45

- of which current taxes (1) (1)

- of which deferred taxes 32 46

Net Impact 59 (132) 20 (112) (53)

- attributable to owners of the parent 41 (72)

- attributable to non-controlling interests 18 19

*   �For the gross balances and tax effects relating to cash flow hedges and available-for-sale financial assets, the gains and losses generated and the amounts recycled during the period 
are presented in the consolidated statement of changes in equity within the “Changes in fair value and other” column.

** Currency translation differences are presented in the consolidated statement of changes in equity within the “Currency translation differences” column.

These taxes will be recycled to the income statement in the same periods when as the underlying transactions to which they relate.

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS
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Note 9: Earnings per share

The following table presents a reconciliation of basic earnings (loss) per share and diluted earnings (loss) per share:

First-half 2013 First-half 2012

Net income (loss) attributable to owners of the parent  
(in millions of euros) (145) 13

Interest expense (OCEANE bonds), net of tax Anti-dilutive Anti-dilutive

Adjusted net income (loss) attributable to owners of the parent  
(in millions of euros)

(145) 13

Attributable net income (loss) from discontinued operations - -

Average number of shares outstanding 29,394,042 28,747,787

Average number of dilutive instruments 0 (Anti-dilutive instruments) 148,990

Average number of diluted shares 29,394,042 28,896,777

Attributable net income (loss) per share (in euros)

- basic earnings (loss) per share (4.92) 0.47

- diluted earnings (loss) per share (4.92) 0.46

NOTES TO THE INTERIM CONSOLIDATED FINANCIAL STATEMENTS

c. Taxes recognized directly in equity

Taxes recognized directly in equity correspond to deferred taxes recognized on the conversion option component of the Group’s OCEANE bonds 
at their respective issue dates. In June 2009, the Group recognized deferred tax liabilities related to the OCEANE bonds redeemable in 2016, 
amounting to 13 million euros. 

In the first half of 2012, the following transactions generated movements in deferred taxes recognized directly in retained earnings and other reserves:

- �Buyback of a portion of the OCEANE 2013 bonds in February 2012 (see Note 14): deferred tax liabilities were reduced by 1.3 million 
euros, recognized directly in equity.

- �During the issue in February 2012 of the OCEANE 2019 bonds (see Note 14), the related liability was classified for accounting purposes 
between the liability and equity components, reflecting the recognition of the conversion options as equity instruments. Nexans recognized a 
deferred tax liability in the amount of 14.2 million euros directly in equity based on the equity instruments as at the issue date.

d. Unrecognized deferred tax assets

At June 30, 2013 and December 31, 2012, deferred tax assets in the respective amounts of 366 million euros and 309 million euros – primarily 
corresponding to tax losses – were not recognized as the Group deemed that their recovery was not sufficiently probable in the medium-term 
(typically five years).
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Note 10: Goodwill

The decrease in goodwill in first-half 2013 (to 442 million euros at June 30, 2013 from 509 million euros at December 31, 2012) is chiefly 
attributable to the impairment of Nexans Olex goodwill within the “Australia” CGU, the purchase price allocation of Shandong Yanggu New Rihui 
(since renamed Nexans Yanggu New Rihui), as well as changes in exchange rates insofar as the Group’s goodwill is denominated in foreign 
currencies following the acquisitions of Olex in Australia, Madeco in South America and AmerCable in North America.

Goodwill is tested for impairment at least once a year and whenever there is an indication that it may be impaired, using the methods and 
assumptions described in the notes to the full-year 2012 consolidated financial statements. A 43 million euro impairment loss was recognized 
against the “Australia” CGU during the first half of 2013, as a result of strong competitive pressure in that region (see Note 5). No goodwill 
impairment losses were recognized in first-half 2012.

Purchase price allocation for Nexans Yanggu New Rihui

The difference between the 22 million euros in provisional goodwill on Nexans Yanggu New Rihui recognized in the published consolidated 
financial statements at December 31, 2012 and the 18 million euros in goodwill recognized after the definitive purchase price allocation can 
be analyzed as follows:

(in millions of euros)      
Provisional Nexans Yanggu New Rihui goodwill at December 31, 2012 22  
Allocation to trademarks (5) a) 1

Allocation to customer relationships (4) a) 2

Net deferred tax liabilities 3 b)

Minority Interests 2 c)

Goodwill after purchase price allocation at June 30, 2013 18  

a) �In the first half of 2013, Nexans measured the intangible assets of Nexans Yanggu New Rihui. Two significant categories of intangible 
assets were identified and their values were assessed with the assistance of independent valuers:
1. Trademarks, which are considered as having indefinite useful lives and which are therefore not amortized.
2. Customer relationships, which are considered as having finite useful lives. 

b) �Deferred taxes recognized in connection with the purchase price allocation process (corresponding to the deferred taxes recognized on the 
allocation of goodwill to the intangible assets acquired).

c) �As Nexans acquired a 75% interest in Shandong Yanggu New Rihui, the purchase price allocation also had an impact on non-controlling 
interests.

Note 11: Equity

a. Composition of capital stock

At June 30, 2013 and December 31, 2012, Nexans’ capital stock comprised 29,394,042 fully paid-up shares with a par value of  
1 euro each. The Company’s shares no longer carry double voting rights, following the resolution passed at the Shareholders’ Meeting held on  
November 10, 2011.

No stock options were exercised in the first half of 2013 (37,630 stock options exercised in first-half 2012).

b. Dividends

At the Annual Shareholders’ Meeting held on May 14, 2013 to approve the financial statements for the year ended December 31, 2012, the 
Company’s shareholders authorized payment of a dividend of 0.5 euro per share – representing a total of 14.7 million euros – which was paid 
out on May 22, 2013.

At the Annual Shareholders’ Meeting held on May 15, 2012 to approve the financial statements for the year ended December 31, 2011, the 
Company’s shareholders authorized payment of a dividend of 1.1 euro per share – representing a total of 31.6 million euros – which was paid 
out on May 23, 2012.
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c. Treasury shares

Nexans did not hold any treasury shares at either June 30, 2013 or December 31, 2012.

d. Stock options 

At June 30, 2013, there were 1,385,795 stock options outstanding, each exercisable for one newly-issued share, i.e., 4.7% of the Company’s 
capital stock. At December 31, 2012, a total of 1,389,395 options were outstanding, exercisable for 4.7% of the Company’s capital stock. 

The expense recognized in first-half 2013 and first-half 2012 relating to stock options amounted to 0.2 million euros and 0.6 million euros, 
respectively.

e. Free shares and performance shares

At June 30, 2013 there were 231,905 free shares and performance shares outstanding, each entitling their owner to one share, representing a 
total of 0.8% of the Company’s capital stock (232,400 at December 31, 2012, representing a total of 0.8% of the Company’s capital stock).

The fair value of free shares and performance shares is recorded as a payroll expense on a straight-line basis from the grant date to the end of the 
vesting period, with a corresponding adjustment to equity. A 1 million euro expense was recognized in the income statement for the six months 
ended June 30, 2013.

Note 12: Pensions and other employee benefits

Net liabilities on pension and on other employee benefits are calculated using the latest valuation as at the previous year-end. Adjustments of 
actuarial assumptions are performed on main contributing plans to take into account significant fluctuations or one-time events that occurred during 
the six-month period. As there was no material change in the discount rate during the period, the Group did not remeasure its benefit obligations 
and plan assets in light of the discount rate at June 30, 2013. However, the fair value of main plan assets was reviewed at the closing date.

Main assumptions

The basic assumptions used for the actuarial calculations required to measure obligations under defined benefit plans are determined by the 
Group in conjunction with its external actuary. Demographic and other assumptions (such as for staff turnover and salary increases) are set on a 
per-company basis, taking into consideration local job market trends and forecasts specific to each entity. 

The weighted average rates used for the geographic areas are listed below:

Discount rate* June 30, 2013 December 31, 2012 June 30, 2012

France 3.25% 3.25% 3.75%

Germany 3.25% 3.25% 3.75%

Norway 3.75% 3.75% 3.75%

Switzerland 2.00% 2.00% 2.00%

Canada 4.25% 4.25% 4.75%

United States 3.75% 3.75% 4.50%

* �In accordance with IAS 19 Revised, interest income on plan assets has been calculated based on the applicable discount rate rather than the expected return on plan assets. 
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Change in net provision for pensions and other employee benefits

(in millions of euros) 2013 2012

Net provision recognized at January 1 462 392

Net cost for the period 19 21

Actuarial gains and losses (3) 40

Contributions and benefits paid (24) (25)

Other (5) 2

Net provision recognized at June 30 449 430

Note 13: Provisions

(in millions of euros) Total
Accrued  

contract costs
Restructuring 
provisions* 

Other  
provisions

January 1, 2013 309 38 43 228

Of which non-current 232 0 13 219

Additions 27 5 20 2

Reversals (utilized provisions) (18) (4) (12) (2)

Reversals (surplus provisions) (2) (2) (0) (0)

Business combinations - - - -

Other (2) (1) (1) (0)

June 30, 2013 314 36 50 228

Of which non-current 29 0 11 18

* Of which 18 million euros and 23 million euros in redundancy costs at December 31, 2012 and June 30, 2013 respectively.

The above provisions have not been discounted as the effect of discounting would not have been material. 

Provisions for accrued contract costs are primarily set aside by the Group as a result of its contractual responsibilities, particularly relating to customer 
warranties, loss-making contracts and penalties under commercial contracts. They do not include provisions for construction contracts in progress, 
as expected losses on these contracts are recognized as contract costs in accordance with the method described in Note 1.g to the full-year 2012 
consolidated financial statements.

Restructuring costs came to 32 million euros in first-half 2013 versus 8 million euros in the corresponding prior-year period. The first-half 2013 figure 
corresponds to various restructuring plans launched in 2013 – notably in Australia, which accounted for 13 million euros of the total – as well 
as costs expensed as incurred (in accordance with IFRS), relating to restructuring plans launched in previous years, notably in France, Germany, 
Italy and Brazil. 

Specific internal and external analyses are currently being carried out in relation to the Group’s high-voltage terrestrial cable operations and Europe 
Industry segment, which may lead to structural changes in these activities and therefore result in significant impacts in terms of restructuring costs 
and/or impairment charges. As of June 30, 2013, no such structural changes had been identified.
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As was the case in previous years, all of the restructuring plans set up by the Group in 2013 included assistance measures negotiated with employee 
representative bodies and, where appropriate, the relevant authorities, aimed at reducing the impact of the plans on the employees concerned.

The “Other provisions” column primarily includes the 200 million euro provision recognized for the fine that may be imposed on Nexans France 
SAS following the Statement of Objections received from the European Commission’s Directorate General for Competition on July 5, 2011 for 
alleged anticompetitive behavior. As the outcome of the proceedings will likely be known within 12 months, the 200 million euro provision has 
been reclassified within current items in the 2013 interim consolidated financial statements.

Surplus provisions are reversed when the related contingency no longer exists or has been settled for a lower amount than the estimate made based 
on information available at the previous period-end (including provisions for expired customer warranties). 

The line item “Other” includes the impact of fluctuations in exchange rates as well as reclassifications of restructuring provisions that correspond to 
provisions for impairment of assets to the appropriate line of the consolidated statement of financial position.

See also Note 16 on disputes and contingent liabilities.

Note 14: Net debt

At June 30, 2013, the Group’s long-term debt was rated BB by Standard & Poor’s with a negative outlook. It was rated BB with a stable outlook 
at December 31, 2012.

a. Analysis by nature

(in millions of euros) June 30, 2013 December 31, 2012

Redeemable bonds* 604 608

Convertible bonds* 445 530

Other long-term borrowings* 6 4

Short-term borrowings* 264 281

Short-term bank loans and overdrafts 35 30

Gross debt 1,354 1,453

Short-term financial assets - -

Cash (458) (521)

Cash equivalents (76) (326)

Net debt 820 606

* Including accrued interest (long- and short-term).

Since the second quarter of 2010, short-term borrowings have included a securitization plan set up by Nexans France involving the sale of euro-
denominated trade receivables, which was contractually capped at 110 million euros at June 30, 2013 (the ”ON balance-sheet” program).

Cash and cash equivalent balances held by subsidiaries and that are considered as not available for use by the Group in accordance with  
IAS 7 were not significant either at June 30, 2013 or December 31, 2012.
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b. Bonds

(At June 30, 2013  
in millions of euros)

Accounting 
value

Nominal value  
at issuance date Maturity date

Nominal  
interest rate Strike price

OCEANE 2016  
convertible/exchangeable bonds

204 213 January 1, 2016 4.00% 53.15

OCEANE 2019  
convertible/exchangeable bonds

241 275 January 1, 2019 2.50% 72.74

Total of convertible/
exchangeable bonds 445 488   

Bonds redeemable in 2017 351 350 May 2, 2017 5.75% N/A

Bonds redeemable in 2018 253 250 March 19, 2018 4.25% N/A

Total of redeemable bonds 604 600   

c. Committed credit facilities

In accordance with the announcement made on December 7, 2012 in connection with the increase of its committed credit facility, on February 5,  
2013, the Group signed a second addendum to its December 1, 2011 syndicated loan agreement. The agreement as modified includes a new 
lender and the committed credit facility is increased by 57 million euros, bringing the total amount of this secured source of financing with term on 
December 1, 2016 to 597 million euros.

The syndicated loan agreement is subject to two financial ratio covenants:

• The Group’s debt to equity ratio must be below 1.10 ; and

• �Consolidated debt must not exceed 3x EBITDA. In December 2012, Nexans negotiated with its lending banks to increase this EBITDA 
multiple to 3.50, effective from January 1, 2013 to December 31, 2014.

Nexans amply complied with these covenants at June 30, 2013 and December 31, 2012.
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Note 15: Derivative Instruments

The fair value of the derivative instruments used by the Group for its operational hedges of foreign exchange risk and the risk associated with 
fluctuations in non-ferrous metal prices is presented in the following table:

(in millions of euros) June 30, 2013 December 31, 2012

Assets  

Foreign exchange derivatives – Cash flow hedges* 18 34

Metal derivatives – Cash flow hedges* 2 10

Foreign exchange derivatives – Held for trading* 18 16

Metal derivatives – Held for trading* 0 0

Total – Assets 38 60

Liabilities

Foreign exchange derivatives – Cash flow hedges* 28 14

Metal derivatives – Cash flow hedges* 28 5

Foreign exchange derivatives – Held for trading* 11 10

Metal derivatives – Held for trading* 0 0

Total – Liabilities 67 29

* Within the meaning of IAS 32/39.

These amounts are included in “Other current financial assets” and “Other current financial liabilities” in the consolidated statement of financial 
position. Derivatives primarily comprise forward purchases and sales. 

For derivatives qualified as “cash flow hedges”, the opening and closing positions in the consolidated statement of financial position cannot be 
directly reconciled with amounts recorded in equity under “Changes in fair value and other” as certain positions may notably be rolled over while 
retaining the cash flow hedge accounting qualification.

Note 16: Disputes and contingent liabilities

a. Antitrust investigations

Following the Statement of Objections received from the European 
Commission’s Directorate General for Competition on July 5, 
2011by Nexans and its subsidiary Nexans France SAS for alleged 
anticompetitive behavior, Nexans France SAS recorded a 200 million 
euro provision in its statutory financial statements for a potential fine that 
could be imposed on it, which provision was included in the Group’s 
consolidated financial statements since June 30, 2011. 

The details of the investigation and the various procedural stages are 
described in Note 32 to the consolidated financial statements for the 
year ended December 31, 2012 (on page 211). There have been no 
material developments in this procedure since December 31, 2012.

As the outcome of the proceedings will likely be known within  
12 months, the 200 million euro provision has been reclassified within 
current items in the 2013 interim consolidated financial statements.
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Certain Group companies are also under investigation by the 
Competition Authorities of Australia, South Korea (in addition to an 
investigation into the domestic market), the United States, Brazil, and 
Canada, in the same sector of activity. The proceedings in each of 
these countries are still under way. The Group is unable to determine 
at this stage the outcome of these other proceedings or the ensuing 
financial consequences and therefore has not make any provision in 
its accounts for any investigations other than for the potential fine that 
may be imposed by the European Commission. 

In a press release of February 12, 2009 and in its subsequent 
communications, the Company indicates that an unfavorable outcome 
for these various proceedings as well as the associated consequences 
could have a material adverse effect on the results and thus the financial 
situation of the Group, even excluding the potential fine that may be 
imposed by the European Commission.

b. �Other disputes and proceedings giving rise 
to the recognition of provisions

For cases where the criteria are met for recognizing provisions,  
the Group considers that the provisions recorded in the financial 
statements are sufficient to cover the related contingencies and does not 
believe that the resolution of the disputes and proceedings concerned will 
materially impact the Group’s results. Depending on the circumstances, 
this assessment takes into account the Group’s insurance coverage, any 
third-party guarantees or warranties and, where applicable, evaluations 
by the independent counsel of the probability of judgment being entered 
against the Group:

• �In 2009, during the performance of a contract for high-voltage 
submarine cables a ship operated by a Chinese subcontractor 
involved in the cable-laying process accidentally damaged  
a submarine optical fiber link owned by the Chinese army.  
The Chinese army then impounded the ship and would not allow 
the equipment on board – which belonged to a Group company –  
to be unloaded. The subcontractor is claiming the payment of 
invoices for the leasing costs of its equipment during the period 
when it was impounded by the Chinese army. Conversely, the 
Group company concerned is claiming from the subcontractor 
compensation for losses caused by the accident (notably delays 
in the project). This dispute has been referred for arbitration in 
Singapore.

• �When the Purchase Agreement for the Madeco group’s cables 
business was signed on February 21, 2008, the Madeco group 
gave a seller’s warranty. The Company and its Brazilian subsidiary 
Nexans Brasil subsequently made claims under this warranty and 
a settlement agreement was entered into between the three parties 
on November 26, 2012 concerning the amounts payable by 
the Madeco group to Nexans Brasil in relation to the outcome 
of civil, employment law and tax proceedings in Brazil. 

Under the terms of this agreement Madeco undertook to 
pay Nexans Brasil a lump sum of around BRL 23.6 million 
(approximately 9.4 million euros). In return, the Madeco group 
will not be required to pay any compensation with respect to the 
civil and employment law proceedings still in progress that were 
specified in the settlement agreement, except if the total amount 
of related losses incurred by the Company exceeds a certain 
limit. Some of the tax proceedings in Brazil relating to the period 
prior to the acquisition, or in progress at the time of the acquisition 
and still ongoing at the date of the settlement agreement, will 
remain governed by the terms of previous agreements entered 
into between the parties.

In view of this settlement agreement and the capping of Madeco’s 
compensation liability, Nexans Brasil has recorded provisions to 
cover the civil and employment law proceedings still under way. 

The Group considers that the other existing or probable disputes for 
which provisions were recorded at June 30, 2013 and December 
31, 2012 do not represent sufficiently material amounts when taken 
individually to require specific disclosures in the consolidated financial 
statements.

c. �Contingent liabilities relating to disputes and 
proceedings

The main cases for which the Group has not recognized provisions 
are as follows:

• �The dispute concerning cables manufactured by one of the 
Group’s European subsidiaries and sold to a harness manufacturer 
working for an automotive equipment manufacturer is described 
in Note 32 to the consolidated financial statements for the year 
ended December 31, 2012 (on page 213). There have been no 
material developments in this dispute since December 31, 2012.

• �In 2012, Nexans Inc. filed a procedure to invalidate a number 
of patents held by Belden for data network cables, and 
Belden has lodged infringement lawsuits against Nexans Inc. 
Although the outcome of these proceedings is not yet known, 
the Group believes that they will not have a material impact on 
its consolidated earnings although such a possibility cannot be 
entirely ruled out.

• �A European transmission link owner has made a claim against 
Nexans for reimbursement of significant historical repair costs and 
future costs of a replacement cable in relation to a cable installed 
more than 10 years ago and which installation is beyond the 
period of guaranty. Formal proceedings have been threatened. 
Nexans has confirmed that it is not responsible and will contest 
vigorously any claim made in formal proceedings.
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At June 30, 2013, the Group considered that certain of its contracts 
could give rise to performance difficulties but these were not sufficiently 
significant for the Group to recognize provisions in the financial 
statements or disclose them as contingent liabilities.

Note 17: Subsequent events

No significant events for which disclosure is required have occurred 
since June 30, 2013.
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Statutory Auditors’ review  
report on the 2013 interim 
financial information 
(For the six months ended June 30, 2013)

PricewaterhouseCoopers Audit	 KPMG Audit
63, rue de Villiers	 1, cours Valmy
92200 Neuilly-sur-Seine	 92923 Paris-La Défense Cedex

Nexans
8, rue du Général Foy
75008 Paris

To the Shareholders,

In compliance with the assignment entrusted to us by your Shareholders’ Meetings and in accordance with the requirements of Article L.451-1-2 
III of the French Monetary and Financial Code (Code monétaire et financier), we hereby report to you on:

• the review of the accompanying condensed interim consolidated financial statements of Nexans for the six months ended June 30, 2013;

• the verification of the information contained in the interim activity report.

These condensed interim consolidated financial statements are the responsibility of the Board of Directors. Our role is to express a conclusion on 
these financial statements based on our review. 

I – Conclusion on the financial statements

We conducted our review in accordance with professional standards applicable in France. A review of interim financial information consists  
of making inquiries, primarily of persons responsible for financial and accounting matters, and applying analytical and other review procedures. 
A review is substantially less in scope than an audit conducted in accordance with professional standards applicable in France and consequently 
does not enable us to obtain assurance that we would become aware of all significant matters that might be identified in an audit. Accordingly, 
we do not express an audit opinion.

Based on our review, nothing has come to our attention that causes us to believe that the accompanying condensed interim consolidated  
financial statements have not been prepared, in all material respects, in accordance with IAS 34 - “Interim Financial Reporting”, as adopted by 
the European Union.

Without qualifying our conclusion, we draw your attention to the “Antitrust investigations” section of Note 16.a. to the condensed interim consolidated 
financial statements, which describes the antitrust investigations launched against the Group.

This is a free translation into English of the Statutory Auditors’ review report issued in French and is provided solely for the convenience of 
English speaking readers. This report should be read in conjunction with, and construed in accordance with, French law and professional 
auditing standards applicable in France.
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II - Specific verification

We have also verified the information given in the interim activity report on the condensed interim consolidated financial statements subject to our 
review. We have no matters to report as to its fair presentation and its consistency with the condensed interim consolidated financial statements.

The Statutory Auditors

Neuilly-sur-Seine and Paris-La Défense, July 24, 2013

PricewaterhouseCoopers Audit KPMG Audit
Département de KPMG S.A.

Éric Bulle Valérie Besson
Partner Partner
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Statement  
by the person 
responsible
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Statement by the person responsible for the 2013 half-year financial report

Paris, July 24, 2013

I hereby declare that to the best of my knowledge, (i) the condensed interim consolidated financial statements for the six months ended June 30, 2013,  
have been prepared in accordance with the applicable accounting standards and give a true and fair view of the assets, liabilities, financial 
position and results of operations of the Company and its subsidiaries, and (ii) the interim activity report presented herein provides a fair view of 
significant events of half-year 2012 and their impact on the financial statements, the main related party transactions and the principal risks and 
uncertainties for the remaining six months of the year.

The Statutory Auditors’ review report on the condensed interim consolidated financial statements for the six months ended June 30, 2013 presented 
on pages 38 and 39 of the 2013 Half-year Financial Report contains the following observation: Without qualifying our conclusion, we draw 
your attention to the “Antitrust investigations” section of Note 16.a. to the condensed interim consolidated financial statements, which describes 
the antitrust investigations initiated against the Group.

Frédéric Vincent,
Chairman and Chief Executive Officer
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Nexans is one of the top two cable manufacturers in the world. 
The Group is a major player in the energy sector and operates 
in three key markets: Energy Infrastructure (transmission and 
distribution), Industry and Building. Nexans works with a wide 
range of businesses and provides solutions for the most complex 
applications and the most demanding environments. In close 
collaboration with its clients, which specialize in networks, energy 
production, mining, engineering, equipment manufacturing, 
infrastructure, building, installation and distribution, Nexans 
develops comprehensive offerings for each market segment. Its 
services cover the entire value chain: analysis, design, production, 
installation, training, related services, and monitoring and control 
of facilities. With its technological leadership, worldwide 
expertise and local presence, Nexans satisfies essential needs 
while maintaining the highest levels of performance, safety, and 
respect for people and the environment.

www.nexans.com

Global expert in cables and cabling systems
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5. TRENDS AND OBJECTIVES 
 
The trends and objectives of the Company included below do not constitute forecasts resulting from a 
budgetary process but only mere objectives. 

5.1 2013 and 2014 Net Debt 
 
The Group’s consolidated net debt amounted to 734 million euros at September 30, 2013 and is expected to 
decrease through to the end of 2013. However, this figure could rise in 2014 as a result of major investment 
plans (600 million euros over three years). This estimate does not take account of the payment of a fine that 
may be imposed on Nexans France following the Statement of Objections received from the European 
Commission’s Directorate General for Competition on July 5, 2011 for alleged anti-competitive behaviour. 

5.2 2015 Strategic Plan 
 
In order to preserve its competitivity and to improve its performance, the Company has constructed a 
strategic plan composed of a number of strategic initiatives and action plans. The Company announced in 
February 2013 that it has set itself, through the implementation of these strategic initiatives and action plans, 
the following objectives for 2015: 
 
- Sales, at constant metal prices, of approximately 5.6 billion euros; 
 
- An operating margin between 350 million euros and 400 million euros, or approximately 7.1% of 

sales; and 
 
- A return on capital employed of approximately 11.6%. 
 
The Group is currently conducting the periodic detailed review of its activities and strategic initiatives for 
2015 and will communicate on this at the time of the publication of its 2013 results. In view of the steps 
already taken or those contemplated to restore competitiveness (saving projects and actions for direct cost 
reduction), and to turn around under-performing businesses (high-voltage submarine activity and Nexans 
Olex), the Group remains confident in its outlook for the medium-term. 
 
The objectives presented above have been determined on the basis of data, assumptions and estimates that 
were considered reasonable by the Company’s management at date of their establishment. These data, 
assumptions and estimates may change as a result of the progress of the strategic plan and of uncertainties 
relating to, among other things, the regulatory, economic, financial, competitive, accounting or tax 
environment, or other factors that are currently unknown to the Company as of the date of this update to the 
2012 Registration Document. 
 
In addition, the progress of the strategic plan of the Company, the risks described on pages 34 to 42 and 185 
to 197 of the 2012 Registration Document and updated in chapter 3 and chapter 4 of this update or the main 
uncertainties for the fourth quarter of 2013 described in this update to the 2012 Registration Document could 
have an impact on the business, the financial condition, the results of operations or the perspectives of the 
Company and hence its ability to achieve these objectives. 
 
The objectives presented above do not constitute historical data. The Company can give no assurance and 
provide no guarantee that the objectives included in this chapter will be met. 
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6. PROFIT FORECASTS 
 
Profit forecasts presented below have been prepared in accordance with provisions of Regulation (EC) No 
809/2004 of the European Commission of April 29, 2004, as amended and the recommendations of the CESR 
regarding profit forecasts, as updated by the ESMA in March 2013. 

6.1 Profit Forecasts for 2013 
 
On July 25, 2013, the Company announced that: 
 
- The operating margin in the second half of 2013 should be higher than that of the first half of 2013 

and be at a level in the same order of magnitude as that for the second half of 2012 (or 115 million 
euros); 

 
- EBITDA (operating margin before amortization) for 2013 should range between 330 million euros 

and 350 million euros; and 
 
- The draft cost saving plans under consideration could result in reserves that could produce a negative 

net result in the second half. 
 
On the basis of the financial information for the third quarter of 2013 (see paragraph 3.3 above), the 
Company believes that it is prudent to revise these objectives and, on the basis of the assumptions described 
in paragraph 6.2 below, estimates that: 
 
- The operating margin for 2013 should range between 130 million and 150 million euros; 
 
- EBITDA (operating margin before amortization) for 2013 should range between 285 million euros 

and 305 million euros; and 
 
- Taking into account these elements together with potential reserves related to the reorganization 

project, the net result for the second half of 2013 should be negative. 

6.2 Assumptions 
 
The Company has constructed the revised profit forecasts presented in paragraph 6.1 above on the basis of 
the consolidated financial statement for the fiscal year ended December 31, 2012, the consolidated interim 
financial statements for the six-month period ended June 30, 2013 and June 30, 2012 and the accounting 
principles used to prepared these financial statements. 
 
The revised profit forecasts presented in paragraph 6.1 above have also been constructed on the basis of the 
principal assumptions below: 
 
(i) The profit forecasts for the fourth half of 2013 have been constructed at a constant perimeter as 

compared to the current situation; 
 
(ii) The expected foreign exchange rates and the non-ferrous metal prices are supposed to be stable as 

compared to that of the third quarter of 2013; 
 
(iii) The economic situation in Europe is supposed to be stable as compared to that of the third quarter of 

2013; 
 
(iv) The pursue of the improvement of the operating conditions in respect of sub-marine High-Voltage; 
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(v) The positive impact on the operating margin of the pursue of the structural cost efficiency policy, 

and the industrial efficiency plans; 
 
(vi) The absence of events which are unknown at the date hereof and which would result in the record of 

a provision for risk or in the record of a complementary significant allocation to the provisions for 
risk; and 

 
(vii) The adequacy of the fine of the European Commission with the provision of 200 million euros, 

recorded in the statutory financial statements of Nexans France SAS and the consolidated financial 
statements of the Company. 

 
The profit forecasts presented above have been determined on the basis of data, assumptions and estimates 
that were considered reasonable by the Company’s management at the date of their establishment. These 
data, assumptions and estimates may change as a result of the progress of the strategic plan and of 
uncertainties relating to, among other things, the regulatory, economic, financial, competitive, accounting or 
tax environment, or other factors that are currently unknown to the Company as of the date of this update to 
the 2012 Registration Document. 
 
In addition, the progress of the strategic plan of the Company, the risks described on pages 34 to 42 and 185 
to 197 of the 2012 Registration Document and updated in chapter 3 and chapter 4 of this update to the 2012 
Registration Document or the main uncertainties for the fourth quarter of 2013 described in this update to the 
2012 Registration Document could have an impact on the business, the financial condition, the results of 
operations or the perspectives of the Company and, accordingly, the profit forecasts presented above. 
 
The profit forecasts presented above do not constitute historical data. The Company can give no assurance 
and provide no guarantee that the objectives included in this chapter will be met. 

6.3 Report of the Statutory Auditors on the Profit Forecasts 
 
This is a free translation into English of the statutory auditors’ report on the profit forecasts issued in 
French and it is provided solely for the convenience of English-speaking users. The statutory auditors’ 
report includes information specifically required by French law in such reports, whether modified or not. 
This report should be read in conjunction with and construed in accordance with French law and 
professional auditing standards applicable in France. 
 

KPMG Audit 
1, cours Valmy 

92923 Paris La Défense Cedex 
France 

 PricewaterhouseCoopers Audit 
63, rue de Villiers 

92200 Neuilly-sur-Seine 

 
Nexans 
 
8-10, rue du Général Foy - 75008 Paris 
 
Statutory auditors’ report on the profit forecasts 
 
To the Chairman of the Board, 
 
In our capacity as statutory auditors and in accordance with Regulation (EC) n°809/2004, we have prepared 
this report on the profit forecasts of Nexans, which is included in Chapter 6 of the update of the 2012 
registration document filed with the French stock exchange regulatory body (AMF) on October 14, 2013. 
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These forecasts and underlying significant assumptions were prepared under your responsibility, in 
accordance with the requirements of Regulation (EC) n°809/2004 and the ESMA’s recommendations on 
forecasts. 
 
Our role is to express, in accordance with the terms required by Annex I, item 13.2 of Regulation (EC) 
n°809/2004, our conclusions on the appropriateness of the preparation of these forecasts. 
 
We have performed those procedures which we considered necessary in accordance with professional 
guidance issued by the national auditing body (Compagnie Nationale des Commissaires aux Comptes) 
relating to this engagement. Our work included an assessment of the procedures implemented by 
management to prepare the forecasts, as well as the performance of procedures to obtain assurance about 
whether the accounting policies  applied are consistent with those used for the preparation of the historical 
financial information of Nexans. We also gathered all the relevant information and explanations that we 
deemed necessary to obtain the assurance that the forecasts have been properly compiled on the basis stated. 
It should be noted that, given the uncertain nature of forecasts, the actual figures are likely to be significantly 
different from those forecasts and that we do not express any conclusion on the potential realization of these 
forecasts. 
 
In our opinion: 
- The forecasts have been properly prepared on the basis stated; 
- The accounting methods applied in the preparation of profit forecasts are consistent with the 

accounting principles adopted by Nexans. 
 
This report has been prepared solely for use in connection with the filing of the update of the 2012 
registration document and the public offering in France and, other countries in the  European Union in which 
the prospectus, as approved by the AMF, will be filed and may not be used for any other purpose. 
 
October 14, 2013 
 
The Statutory Auditors 
 
French original signed by 
 
Paris La Défense,  Neuilly-sur-Seine, 
   
KPMG Audit 
Département de KPMG S.A. 

 PricewaterhouseCoopers Audit 
 

   
Valérie Besson 
Associée 

 Eric Bulle 
Associé 
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7. CONCORDANCE TABLE 
 
The concordance table below lists the information required under Annex I of the Regulation (EC) No. 
809/2004 of the European Commission of April 29, 2004 which are updated by this update to the 2012 
Registration Document. 
 

Sections in Annex I of European Regulation No. 809/2004 Update to the 2012 
Registration Document 

2012 Registration 
Document 

N° Section Paragraph(s) Page(s) Pages 
1. PERSONS RESPONSIBLE 1 4-5 275 
2. STATUTORY AUDITORS 2 6 273 
3. SELECTED FINANCIAL INFORMATION 3, 4 6-40, 41-

84 
16-19 

4. RISK FACTORS 3, 4 6-40, 41-
84 

34-42 

5. INFORMATION ON THE ISSUER    
5.1. History and development of the Company - - 255 
5.2. Investments - - 259 
6. BUSINESS OVERVIEW    
6.1. Principal activities - - 1, 26-28 
6.2. Principal markets - - 1, 144-145 
6.3. Exceptional events - - 211-213 
6.4. Dependence - - 33, 37 
6.5. Basis for statements regarding competitive position - - 26-28, 38-39 
7 ORGANIZATIONAL STRUCTURE - -  
7.1. Summary description of the Group - - 26, 31-32, 182, 185-

186, 244-245, 252 
7.2. List of significant subsidiaries - - 216-217 
8. PROPERTY, PLANT AND EQUIPMENT    
8.1. Significant existing or planned tangible fixed assets - - 162-163, 259 
8.2. Environmental issues that could influence the use of 

tangible fixed assets 
- - 39-40, 59 

9. OPERATING AND FINANCIAL REVIEW 3, 4 6-40, 41-
84 

16-19 

10. CASH AND EQUITY    
10.1 Issuer’s capital resources 3, 4 6-40, 41-

84 
55-57, 168-172, 180-
184 

10.2. Source and amount of cash flows 3, 4 6-40, 41-
84 

122 

10.3. Borrowing requirements and funding structure 3, 4 6-40, 41-
84 

180-184 

10.4. Restrictions on the use of capital that have materially 
affected, or could materially affect, 
the issuer’s operations 

3, 4 6-40, 41-
84 

185-197 

10.5. Anticipated sources of funding 3, 4 6-40, 41-
84 

56-57, 180-184 

11. RESEARCH AND DEVELOPMENT, PATENTS 
AND LICENSES 

- - 33-34 

12. INFORMATION ON TRENDS 3, 4, 5 6-40, 41-
84, 85 

34, 259 

13. PROFIT FORECASTS OR ESTIMATES    

13.1. Principal hypothesis 6.2 86-87 N/A 
13.2. Report of the Statutory Auditors 6.3 87-88 N/A 
13.3. Profit forecasts or estimates 6.1 86 N/A 
13.4. Declaration indicating whether the profit forecasts is 

still accurate or not 
- - N/A 
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Sections in Annex I of European Regulation No. 809/2004 Update to the 2012 
Registration Document 

2012 Registration 
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N° Section Paragraph(s) Page(s) Pages 
14. ADMINISTRATIVE, MANAGEMENT, 

SUPERVISORY BODIES 
AND GENERAL MANAGEMENT 

   

14.1. Administrative and management bodies 3, 4 6-40, 41-
84 

20-21, 43-45, 90-100 

14.2. Conflicts of interest among administrative and 
management bodies 

- - 100 

15. COMPENSATION AND BENEFITS    
15.1. Amount of compensation paid and in-kind benefits - - 47-54 
15.2. Total amount of provisions set aside or accrued for 

payment of pensions, retirement or similar benefits 
- - 172-177 

16. BOARD PRACTICES    
16.1. Expiration of current terms of office - - 93-100 
16.2. Service contracts for members of administrative and 

management bodies 
- - 269-270 

16.3. Information on the audit and compensation committees 4 41-84 102-105 
16.4. Corporate governance applicable in the issuer’s 

country of incorporation 
- - 92 

17. EMPLOYEES    
17.1 Headcount 3 6-40 64-72 
17.2. Shareholding and stock options held by members of 

administrative and management bodies 
- - 48-49, 53-54, 93-100 

17.3. Arrangements for involving the employees in the 
capital of the issuer 

- - 58 

18. MAJOR SHAREHOLDERS    
18.1. Shareholders holding more than 5% of the Company›s 

capital or voting rights 
- - 57, 253-254 

18.2. Existence of different voting rights N/A N/A N/A 
18.3. Issuer control N/A N/A N/A 
18.4. Agreements known to the issuer that if implemented 

could in the future result in a change in the Company’s 
control 

N/A N/A N/A 

19. RELATED PARTY TRANSACTIONS 4 41-84  
20. FINANCIAL INFORMATION CONCERNING 

THE ISSUER’S ASSETS, FINANCIAL POSITION 
AND RESULTS 

   

20.1. Historical financial information - - 110 et suivantes du 
DDR 2011, 106 et 
suivantes du DDR 
2010 

20.2. Pro-forma financial information N/A N/A N/A 
20.3. Financial statements - - 110-247 
20.4. Auditing of historical annual financial information - - 219-220, 248-249 
20.5. Date of the latest financial information 4 41-84 110-247 
20.6 Interim and other financial information 4 41-84 N/A 
20.7 Dividend policy - - 22, 32, 168 
20.8. Legal and arbitration proceedings 3, 4 6-40, 41-

84 
34-40, 211-213, 259 

20.9. Significant changes in the issuer’s financial or trading 
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3, 4 6-40, 41-
84 

259 

21. ADDITIONAL INFORMATION    
21.1. Share capital - - 22-23, 55-57, 168-

172 
21.2. Memorandum and Articles of Association - - 255-257 
22. MATERIAL CONTRACTS - - 258 
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